












By ROBERT B. MITCHELL 


Is Congress finally becoming con- 
inced that social security retirement, 
yvivor and disability liberalizations 
ve worn out their appeal as vote- 
etters? 

Demagoguery may again triumph as 
e fall election campaigns get into 
ll cry, but there have been signs that 
embers of Congress are increasingly 
ubious about the effectiveness of 
ial security as the sure-fire vote- 
nit that it has been almost since its 
inception. With no more fat left in the 
social security reserve fund to create 
the illusion of money to burn, only the 
stupidest voter can go on thinking that 
social security benefits can continue to 
be boosted without necessitating high- 
er taxes or deficit financing, or maybe 
both. 

The comforting concept that the cost 
bf ever more lavish OASDI benefits 
wil be paid for largely by future 













' The National Weekly Newspaper of Fire and Casualty Insurance 


s Social Security Turning Sour 
As Vote-Bait? Signs So Indicate 


generations, by “the government,” or 
by the rich people is out the window. 
If benefits are boosted or fancy new 
ones are added, the voters can hardly 
help knowing that the tax bite won’t 
be far behind. And deficit financing 
is hardly less distasteful to the elec- 
torate. 


Show Interest In Cost 


Much of the hope that Congress is 
giving up social security as a way of 
buying votes with the taxpayers’ own 
money arises from the attitude that 
members of the House ways and means 
committee have exhibited as they have 
been conducting hearings on social 
security changes. Their interest in 
costs has been far from perfunctory. 

For example, those who observed 
the questions asked of R. Edwin Wood, 
associate manager of Phoenix Mutual 
Life at San Francisco, when he ap- 
peared as chairman of the National 
Assn. of Life Underwriters social 
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security committee were impressed by 
the serious concern displayed by ways 
and means committee members. There 
was no disposition to just hear him 
out and let him go with a formal 
“Thank you,” nor to regard him as 
biased against social security liberal- 
izations as inimical to the business he 
is in. 

Mr. Wood had some eye-opening 
figures, strikingly presented, on the 
adequacy of the present scale of OASI 
retirement and survivor benefits. He 
used good strategy in tying in the 
social security proposals with con- 
gressional action in rejecting income 
tax cut proposals. Since it was with 
much reluctance that Congress by- 
passed tax reductions and thereby 
aroused a certain amount of resent- 
ment, the effect of not merely with- 
holding tax relief but of actually 
asking for a tax increase by boosting 
social security benefits would be ob- 

(CONTINUED ON PAGE 20) 





3 More Hailstorms 
(use $1 Million 
loss In Colorado 


General Adjustment Bureau has 
sent out reports to its members on 
three hail storms—two in Colorado 
Springs on July 11 and 21 and one in 
Jlulesburg, Colo., July 20—with total 
estimated insurance loss at $1,072,500. 
Hailstones of golfball size, followed 
by heavy rain, hit Colorado Springs 
for about 15 minutes on July 11. 
GAB’s preliminary survey of the city 
{indicates estimated insurance loss as 
follows: Dwellings—2,000 claims with 
average loss of $200, totaling $400,- 
00; mercantile buildings—400, $500, 
and $200,000; automobiles—1,000, $175, 
and $175,000. Over-all total is $775,000. 
Loss is total on many of the cheaper 
tof coverings, numerous neon signs 
ad windows were broken, and auto- 
mobiles were seriously affected, with 
tumerous windshields being cracked. 
In the second storm there on July 21, 
considerable damage was done to the 
north and west siding on buildings 
ad older composition roofs. The hail- 
stones were small in size but numer- 
ous and driven by heavy winds. 

Clams are estimated at approxi- 
mately 1,500 with an average loss of 
125 and a total insurance loss of 
$187,000. Since the area involves not 
aly the July 11 and current hail- 
storm but still another one on June 14, 
GAB reports there will be overlapping 
e. Also, many of'the claims from 
the other storms have been closed and 
additional damage will be adjusted. 
The new claims will be handled 
wm GAB’s temporary storm office at 
45 East Moreno, Colorado Springs. 

At Julesburg the hailstones ranged 





Credit Sales Abuses 
To Be Aired By N.Y. 
Department Aug. 5-6 


The New York department has 
scheduled hearings at its offices at 123 
William street, New York City, Aug. 
5-6, on proposed regulations govern- 
ing credit sales of life and property 
insurance. 

The department said that its pro- 
posed rules were intended to prevent 
abuses that have developed over the 
past years in this type of sales. Among 
the abuses being investigated were 
the pressure to sell excessive amounts 
of coverage, excessive charges, coer- 
cion and intimidation to force more 
coverage to already indebted insured, 
failure to inform an insured of charges 
and avoidance of claims by failing to 
furnish insured with evidence of cov- 
erage 





from golfball size up to about that of 
baseballs. The entire town was struck, 
including surrounding farm areas. 
composition roofs were badly dam- 
aged, as were mercantile flat roofs. 
A large amount of glass was broken, 
all neon signs were destroyed and 
there was some interior damage to 
properties in the town. 

GAB estimates number of claims, 
average paid loss and insured loss as 
follows: Dwellings—500, $175, and 
$87,500; mercantile buildings—75, 
$300, and $22,500 for a grand total 
of 575 and $110,000. 

Operations are being handled from 
the Sterling, Colo., sotrm office, where 
losses are still in process from that 
town caused by storms there and in 
Yuma, Colo. Additional adjusters were 
dispatched to assist in the Julesburg 
storm. Also, extra adjusters are still 
on hand in the Colorado Springs area. 


Allege Tangier Insurer 
Was Headed By 
Stewart Hopps 


Testimony of two witnesses at the 
California investigation into operations 
of International Guaranty of Tangier 
has directly implicated Stewart B. 
Hopps as the main factor of the or- 
ganization. Mrs. Nellie Martin, for- 
merly employed by Robert Hopps 
(step-son of Stewart Hopps) in a Ne- 
vada operation known as Sierra Un- 
derwriters, and Herbert Oppenheim, 
former Phoenix general agent of West 
Indische, the predecessor organization 
of International Guaranty, pointed to 
Stewart Hopps as the actual operator. 

International Guaranty was seized 
by Commissioner McConnell of Cal- 
ifornia’ last April, together with its 
alleged $1 million trust fund. The re- 
percussions have been national, in- 
volving a savings and loan association 

(CONTINUED ON PAGE 23) 
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N. Y. Cracks Down 
On “Filing” And 
“Fronting’ Practice 


N. Y. Entered Insurers Can’‘t 
Front There Or Elsewhere 
For Non-Admitted Insurer 


The New York department is asking 
other insurance departments over the 
country if it is illegal in those states, 
as it is in New York, for a licensed 
insurer to front or file for an unau- 
thorized insurer. In New York, it is a 
violation of section 112 for a person, 
firm, association, or corporation, in 
any way or manner, to aid an unau- 
thorized insurer in effecting any in- 
surance contract. 

The New York department issued a 
prohibition against such practices ear- 
lier in the spring, to all licensed fire, 
marine, casualty, and surety, insurers 
entered in New York. Such insurers 
were directed to discontinue such ac- 
tivity immediately. 

Subsequently, the department 
learned that companies entered in 
New York were fronting and filing in 
other states for unauthorized insurers, 
and issued a supplemental order di- 
recting the insurers to stop the prac- 
tice in other states, as well as in New 
York. The department thus has 
banned fronting or filing activities in 
every state in which an insurer is un- 
authorized to transact business unless 
specifically advised by the supervi- 
sory official that the practice is not 
contrary to the laws or rules of that 
state. 


Variance From State To State 


The department’s canvass of the 
other states shows that in some of 
them fronting is not illegal; in others 
it is; and in still others, departments 
frown upon it and attempt to prohibit 
it where they find it is being done. 

So-called filing is not as widely 
practiced as it used to be when Inter- 
state Commerce Commission had a 
rule that an insurer of a motor carrier 
had to be entered in every state in 
which the motor carrier was fran- 
chised. That rule has been relaxed. 
Presently an insurer must be licensed 

(CONTINUED ON PAGE 21) 
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YEAH ....WE GET OUR BAD NEWS FASTER Now.” 





State Auto Takes 
Control Of Two 


S. C. Companies 


GREER, S. C.—State Automobile 
Mutual of Columbus has acquired 
control of Dixie Fire & Casualty and 
Southern Home, both of which have 
been controlled and operated by John 
Ratterree & Co. Mr. Ratterree will 
continue as president of both com- 
panies and the home office here and 
all personnel will continue. 

The combination will strengthen 
both organizations materially, both as 
to territory and as to diversification. 
Although all three companies are now 
multiple line, State Auto, of which 
Paul R. Gingher is president, has been 
primarily an automobile insurer and, 
with the exception of Florida and 
Tennessee, does not operate in any 
states in which the other two com- 
panies are active. Dixie F.&C. and 
Southern Home have a fire insurance 
background and operate in Alabama, 
Florida, Georgia, Mississippi, North 
Carolina, South Carolina, Tennessee 
and Virginia. All three are agency 
companies, Dixie Fire & Casualty and 
Southern Home being stock com- 
panies. 

State Auto was organized in 1921 
by Robert Pein, who remained presi- 
dent until his death in 1956. The com- 
pany paid $27 million in premiums 
last year and assets of $47,490,000. 
Mr. Gingher, well known in insurance 
law circles and counsel of Ohio Assn. 
of Insurance Agents for 20 years, has 
been associated with State Auto in 
various capacities since 1929. 

Mr. Ratterree has been in the in- 
surance business since 1919, doing 
both local agency and special agency 
work. He organized his general agency 
in 1939 and built up a strong mutual 
agency plant in the two Carolinas. He 
organized Dixie F. & C. in 1950. Last 
year this company had assets of over 
$4.7 million and wrote about $4 mil- 
lion in premiums. Southern Home was 
incorporated at Columbia in 1911. Aft- 
er its charter had been dormant for 
13 years it was reactivated in 1948 
and the Ratterree organization ac- 
quired control in 1952, moving the 
home office to Greer. It had assets 
of $2.3 million and wvote $2 million 
last year. 

Other officers of the Ratterree or- 
ganization, who will retain their duties 
under the new setup, are F. H. Spears 
and L. I. James, vice-presidents; F. J. 
Jackson, secretary, and C. H. Balleng- 
er, assistant secretary. 


Legg & Co. Moves Insurance 


Stock Unit To New York 


William F. Gliss Jr., head of the 
insurance stocks department of John 
C. Legg & Co. of Baltimore, members 
of the New York Stock Exchange, has 
transferred to the New York office 
where the insurance stocks depart- 
ment will henceforth be located. In- 
surance stocks are one of the most 
important divisions of Legg & Co. 

Mr. Gliss was with New Amsterdam 
Casualty for five years after army 
service until going with Legg & Co. 
in 1951. He became head of the insur- 
ance stocks department in 1954. 

Legg & Co. opened their New York 
office in 1935. C. M. Murphy is in 
charge. 

Joseph W. Sener Jr. will continue 
operations in the insurance stocks de- 
partment in Baltimore. He has been 
with the organization eight years. 
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Bankers L.&C. Buys 
Dubuque F.&M. 


Control of Dubuque Fire & Marine 
has been purchased by Bankers Life 
& Casualty of Chicago. A contract 
was signed July 3 under the terms of 
which Bankers L.&C. will purchase 
majority control at a formula price to 
be determined as the result of an 
audit as of June 30. Bankers L.&C. 
later will purchase the remaining stock 
at the same price, intending to acquire 
100% ownership. 

Only a few weeks ago the purchase 
of Manhattan Casualty of New York 
by Bankers L.&C. was announced. 

Milton D. Ebner, president, is con- 
ducting the audit of Dubuque F.&.M. 
in behalf of that company, and Huell 
Briscoe of Chicago in behalf of Bank- 
ers L.&C. Their report is due soon. 

In a recent confidential letter to 
agents, Mr. Ebner announced it is the 
intention to continue the present man- 
agement and policies of Dubuque 
F.&M., but with an increase in cap- 
italization. The company will remain 
in Dubuque, with Bankers L.&C. rep- 
resented on its board. 

Dubuque F.&M. has lost money on 
its operations in the last four years, 
and there have been recurrent rumors 
that the company might be for sale. 
The purchase by Bankers L.&C. and 
the statement that additional capital 
will be injected into the operation in- 
dicates that oomph will be added. Bol- 
stering this supposition is the fact that 
Bankers Life & Casualty is owned by 
John MacArthur, one of the most suc- 
cessful insurance executives in the 
U.S. Dubuque F.&M. becomes the elev- 
enth of the MacArthur group of in- 
surance companies, the members of 
which are Bankers Life & Casualty, 
Constitution Life of Chicago (a merger 
of Sterling of Chicago and Constitu- 
tion of California), Manhattan Casu- 
alty of New York, State Life of Col- 
orado (partly owned), Jefferscn Life 
& Casualty of Alabama, State Ins. Co. 
of Kentucky, State Ins. Co. of Ten- 
nessee, Life Ins. Corp. of America of 
Utah, and Dubuque F.&M. Addition- 
ally, there are working arrangements 
with Marquette Life of Illinois (a mu- 
tual).and Protection Mutual of Penn- 
sylvania, a property insurer; and there 
are two inactive charters, one in Min- 
nesota and one in Indiana. 

At the end of 1957, Dubuque F.&M. 
had assets of $5,672,574, surplus of 
$1,950,976 and showed earned premi- 
ums for the year of $3,210,456. The 
combined loss and expense figure was 
113.6 and in 1956 it was 113.5, in 1955 
it was 113.4 and in 1954 it was 114.7. 
This company has not paid dividends 
since the end of 1956. 

In addition to Mr. Ebner, officers 
are: vice-president and secretary C.J. 
Shrup; vice-presidents, F. E. Hand- 
ley and Neil Lange. 


Sipp Retires After 48 
Years With Hartford Fire 


Fred I. Sipp, special agent for Hart- 
ford Fire at Columbus, Ohio since 
1942 will retire August 1 after 48 years 
with the company. 

Prior to his field appointment he 
was assistant superintendent of the 
automobile and marine department at 
Chicago, and assistant superintendent 
of the marine service office at Cleve- 
land. He is a past president of Ohio 
Fire Underwriters Assn.; MLG of Ohio 
pond of Blue Goose, and past president 
of Hartford Fire Underwriters Assn. of 
Chicago. 


Mid-Union Purchases 
Public National 
From Kurt Hitke 


Mid-Union Indemnity and _ First 
American Acceptance Corp. of Elgin, 
Ill, have acquired 92% interest in 
Public National of Miami. Seller was 
Kurt Hitke, Miami Beach, and asso- 
ciated interests, and the transaction is 
said to involve approximately $1 mil- 
lion. 

Public National was incorporated in 
Florida in 1945 and last year had 
nearly $10 million in premiums. Mid- 
Union and First American have aggre- 
gate assets in excess of $4 million. 

K. W. Stewart, chairman and presi- 
dent of Mid-Union and new president 
of Public National, has stated that 
Public National will specialize in 
transportation insurance as a compan- 
ion company to Mid-Union. 

Officers of Public National, in ad- 
dition to Mr. Stewart, include Harry 
L. Walsh, Elgin, vice-president, secre- 
tary and assistant treasurer; John W. 
Thompson, Elgin, vice-president; Carl 
G. Swanson, Elgin, treasurer, and Wil- 
liam W. Brady, Elgin assistant secre- 
tary. 

Public National also has sold its 
wholly owned subsidiary, Midland Na- 
tional, to Kurt Hitke, Robert H. Hitke, 
his son, and Robert L. Dahme, his son- 
in-law. 


Modern L. & A. Marks 
35th Year At Chicago 


Modern Life & Accident of Chicago 
held an open house at the home office 
last week for its agents and brokers 
to mark the company’s 35th anniver- 
sary in the A&H business. Modern 
Life, which has pioneered a number 
of A&H plans over the years, has re- 
cently received approval from the IIli- 
nois department of a new mortgage 
protection A&H policy. The company 
ranked in 6th place in premium in- 
come for individual A&H policies in 
1957 out of 87 companies writing this 
type of business in Illinois. 

Modern Life was founded by Ralph 
Manno, who has served as president 
since its organization. 
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Superior Of Dallas 
Is Purchased By 
Great Southern Life 


Great Southern Life of Houston hy 
acquired control of Superior of Dalla 
and its affiliated Sentinel Indemnity 
Great Southern thus becomes the hey 
of a full multiple line group with 
sets in excess of $200,000,000. 

Under the stock exchange propos) 
outlined by Pat M. Greenwood, preg. 
dent, Great Southern Life is Offering 
the stockholders of Superior one sha, 
of its stock for each two and one ha} 
shares of Superior, with holders y 
more than 86% of Superior’s sto 
having already accepted the offer, j 
is reported that completion of the ¢. 
change awaits only compliance with 
certain routine legal requirements, 

The companies will continue to Op- 
erate as separate corporations in thei 
present locations according to present 
plans. 

Superior, with capital and surplys 
of approximately $2.5 million, has op. 
erated since 1944, being the successor 
to Superior Lloyds of Texas organized 
in 1935 by E. T. Earnest. The com. 
pany has more than 800 agents. 

Great Southern Life is expecting tp 
celebrate its 50th anniversary next 
year by reaching a total of $1 billion 
of insurance in force. 


Three Changes In Western 
Field For Crum & Forster 


Three field changes have been made 
in the western department of Crum 
& Forster: 

Victor G. Lohse, hail supervisor for 
Kansas, has been promoted to state 
agent in northern Kansas to succeed 
Howard S. Searle, who retires Aug. 1. 

Robert R. Burridge has been ap- 
pointed special agent in Indiana after 
comprehensive experience in the un- 
derwriting department at Freeport. 

H. D. Miller has been transferred 
from the Indiana to the Michigan field 
with headquarters at Lansing. Wil- 
liam G. Foley, state agent in Michigan, 
has been recalled to the western de- 
partment to fill an underwriting posi- 
tion. 








Late News Bulletins... 





SEC Authorizes Northwestern F. & M. Purchase 


Securities & Exchange Commission has approved the acquisition of North- 
western F. & M. by Inter-Canadian Corp., Minneapolis investment company. 
Inter-Canadian’s proposal is to buy Northwestern stock at $41 a share, if two- 
thirds of the stock is tendered. It is the announced intention of Inter-Canadian 
to liquidate Northwestern F. & M., a plan of action which will be of great in- 
terest to insurance people as it unfolds. 


Nuclear Exclusions For Inland Marine 

Property loss or damage resulting from nuclear reaction, radiation or 
contamination will be excluded on classes of risks under the jurisdiction of 
Inland Marine Insurance Bureau, effective Sept. 1. General Manager Harold 
L. Wayne said the business generally considers such losses uninsurable except 
through the nuclear insurance syndicates, plus the government indemnity. 

IMIB has filed two endorsements countrywide. Clause A, to be used on 
policies which do not insure fire, exclude loss “by nuclear reaction or nuclear 
radiation or radioactive contamination, all whether controlled or uncontrolled, 
and whether such loss be direct or indirect, proximate or remote, or be in 
whole or in part caused by, contributed to, or aggavated by the perils insured 


against in this policy.” 


Clause B, for policies which include fire cover, is the same plus direct loss 
by fire resulting from nuclear reaction, etc. 
All jurisdictions have approved the filing except that in Indiana, Texas and 
Wisconsin wording of the clauses remains to be cleared. Inland Marine Under- 
writers Assn. has recommended similar clauses for policies covering classes 


of risks not subject to rate filing. 
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THIS POEM PAYS OFF IN PREMIUMS 


“The burnin’ of Nero McNeary” may 
start clients chuckling, but it will leave 
them wondering: “Just how out-of-date 
is my property insurance?” Used as a 
mailing piece or delivered in person, 
this booklet helps make it easy to sell 
adequate coverage. 


Nero’s sad tale is just one of the many 


by helping Producers cwre COVERAGE ANEMIA* 


selling aids included in The American 
Insurance Group’s new “Coverage- 
to-Value” Promotion Kit. This kit con- 
tains the material a Producer needs to 
detect and cure Coverage Anemia. 


To find out what this new promotion 
package can do for you, contact your 
American Insurance Group branch office. 


*Underinsurance resulting from 
increased property values. 


NEWARK, NEW JERSEY 


THE AMERICAN INSURANCE COMPANY «+ AMERICAN AUTOMOBILE INSURANCE COMPANY + ASSOCIATED INDEMNITY CORPORATION 








Minn. Commissioner 
Says State Farm 
Ads Are “Unfair” 


ST. PAUL—Commissioner Sheehan 
has ordered State Farm Mutual Auto 
to stop certain “unfair and deceptive” 
newspaper and radio advertising in 
Minnesota. He objected particularly to 
the use of the statement: “You may be 
paying up to 40% too much for your 
auto insurance.” 

Ads of this type, Commissioner 
Sheehan said, violate the state unfair 
practices act. He is quoted as saying, 
“I don’t know of anyone in Minnesota 
who is paying too much for automobile 
insurance, much less 40% too much.” 

State Farm Mutual officials indicat- 
ed they would appeal the order to the 
courts. They claim the company does 
charge rates that are 40% less than 
those of “many companies.” 

Elmer W. Holm, director of Minne- 
sota agencies, said State Farm Mutual 
canceled all local newspaper ads bear- 
ing the outlawed phrasing on June 15 
but continues to use it in national ad- 
vertising and television commercials. 
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Auto Rates Revised 
In Md., Mostly Up 


National Bureau of Casualty Under- 
writers and National Automobile Un- 
derwriters Assn. have revised auto- 
mobile rates in Maryland, effective 
July 30. 

Liability rates go up for all private 
passenger car insured. Increases range 
from $3 to $16 in Baltimore and its 
suburban territory, and from $1 to $11 
in the rest of the state, for basic lim- 
its. The farmer’s discount stays at 30% 
for liability and goes from 20 to 30% 
on PHD. 


Deductibles Are Down 


NAUA has increased rates on new 
popular priced private passenger au- 
tomobiles $2, except in Baltimore where 
the premium is reduced $1. In Balti- 
more also, $50 and $100 deductible are 
decreased 8 to 10%. In the balance of 
the state, collision is increased 4%. 

Commercial risks operating within 
a 50-mile radius get a 21% comprehen- 
sive increase. Fire and theft rates are 
reduced 10%. Collision rates on these 
risks are reduced 5%. 
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Alleges Fraud In 
W. Buechel Bond Sale 


Suit charging fraud in the sale of 
$250,000 of the $2 million West Bue- 
chel, Ky., bond issue has been filed in 
Louisville against Mrs. Elinore Sedley, 
chairman of Banker’s Bond Inc., and 
Charles D. Dunne and J. E. Dunne II, 
executives of the Dunne Press Inc. 
Complainants are B. F. Biggers, All 
States Investors Inc. and All States 
Life, both of the latter being con- 
trolled by Mr. Biggers. 

The West Buechel bonds were sold 
originally for $335,000 cash and a note 
for $1,725,000 to BenJack Cage, the 
boy promoter of the labor-backed In- 
surance Co. of Texas, later known as 
ICT, which collapsed last year in 
noisy confusion. West Buechel, an un- 
incorporated area in the vicinity of 
Louisville, sold the bonds actually to 
Jack Cage & Co., the management 
firm handling the ICT empire. Bank- 
ers Bond Inc. was agent for the sale. 
The suit filed by Mr. Biggers alleges 
that Charles Dunne approached him 
with an offer to sell All States Life 
$250,000 of the bonds owned by Jack 
Cage & Co., and that All States Life 
purchased that amount of bonds for 
$257,500, and later transferred them 
to All States Investment after an in- 
terim installment was not paid. 

It is alleged that Bankers Bond vi- 
olated fraud sections of the federal se- 
curities law, and it is further contend- 
ed that from the original sale Bankers 
Bond “retained” $60,000 and_ the 
Dunnes received $42,375 as fees, with 
the rest of the cash going to West 
Beuchel. It is further charged that 
the bonds were delivered to Jack Cage 
& Co. in the form of temporary certifi- 
cates, but that the defendants caused 
the Dunne Press to print permanent 
bond certificates which were subse- 
quently delivered to Cage & Co. al- 
though they were not endorsed to 
show that the bonds had been sold on 
credit. This omission, the suit says, 
concealed from All States Life and 
other purchasers the fact that the 
bonds had been sold on credit and that 
the money necessary to provide the 
facilities for whose operations in turn 
would amortize the bonds had not 
been paid in cash and also concealed 
the fact there was no money to pro- 
vide the structure whose profits were 
to pay the bonds and interest thereon. 

Warren L. Weeks and George D. 
Finneran have formed the Weeks-Fin- 
neran agency at 2140 Riverside Drive, 
Columbus, Ohio. Both Mr. Weeks and 
Mr. Finneran have acquired the CPCU 
designation. Mr. Weeks was formerly 
state agent in Ohio for Century In- 
demnity. 
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Dallas Agent Is 


Temporary Head | 


Natl. Bankers Life 


AUSTIN—Porter Ellis, 


ed by William A. Harrison, insy 


commissioner, as trustee without », 
to vote the controlling stock of Pier, 


P. Brooks, founder and ousted 


chairman, in the relicensed Natioyj 


Bankers Life of Dallas. 


Concurrently Mr. Harrison 


nounced that he had found Nation 
Bankers to be solvent with admi 
assets as of last Dec. 31 of $18,11279 
and liabilities of $16,967,378, leaving 
an unimpaired capital and surplus x 


count of $1,145,341. The new asse 
ure is a decrease of $1,676,908 
the $19,789,628 total shown in the 
annual statement. 

The appointment of Mr. Ellis 


made with the consent of Mr. Brooks 


who is reported to be negotiating 


an unidentified New York syndicatj 
for the sale of his 68% stock holding 
Until that sale is closed, Mr. Ellis wil 
be in control of the company with a: 
thority, under Mr. Harrison’s supery; 
sion, to revamp the management 


name a new board of directors. 
Mr. Ellis, senior partner in the 


Smith & Co. agency, is a past pres- 
dent of both the Dallas and Tex 
of Insurance Agents and iJ 
currently a member of the executive 
committee of the national association, 
He is also a former president of the 


Assns. 


Southwest chapter of CPCU. 


O'Neill Is Head 


Of Home Of Hawaii 


E. A. O’Neill has been appointed 
president of Home of Hawaii. Prev- 
ously regional manager in charge of 
southern California, Arizona and Ne- 
he replaces 


vada for Royal-Globe, 
Fritz K. Kleene, who resigned. 
Mr. O’Neill’s entire career has 


in the insurance field. In 1937 he 
joined the Great American group, 


handling production and claims, 


ing to Royal as assistant production] 
manager in the casualty department 


in 1941, From 1945 to 1957, he 


ated the Milwaukee branch office, aft- 


er which time he was transferr 
the west coast. 


Casualty Underwriters Assn. ; 
Chicago and Chicago Burglary Under- 


writers Assn. will hold their a 


golf outing on Sept. 12 at St. Andrews 
Country Club. Harold L. Bredberg, 0 
Bredberg Reports, is in charge of ar- 
rangements. 





National officers and regional directors of National Assn. of Insurance 
Women are shown at the annual convention at Detroit. From left to right are: 
Mrs. Ruth Wolford, Washington, D. C., director of region 2; Mrs. Connie Golden, 
Shreveport, director of region 6; Mrs. Fawn Linschoten, Salt Lake City, director 
of region 8; Miss Lillian F. Lane, Columbus, O., treasurer, Mrs. Allene i 
Linder, Jacksonville, director of region 3; Mrs. Sadie Ward, Tacoma, directo 
of region 9; Miss Alice L. Andeson, Kansas City, vice-president; Miss Mildred 4 
Bartels, Elgin, Ill., director of region 5; Mrs. Frances Runk, Houston, president; 
Mrs. Marion Walker, San Francisco, vice-president; Miss Gertrude M. Hoss, 
Albuquerque, director of region 7; Miss Eileen Cleary, Cleveland, director) 


of region 4; and Mrs. Lola Brooks, Houston, secretary. 
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A FUTURE? 
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1937 he 
1 group, 
Ms, mov- 
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he oper: 
fice, aft- 
ferred to 


sn That depends. On you. And on the organization behind you. If you’re an INA agent, 
y Under- 


. you’re sitting on top of the world! For you’re supported by sales and service offices every- 
narews 


— where. Fifty-one in this country and Canada. Forty more overseas. This vast network of 
3c F 








co-ordinated production and underwriting experts has helped you build for the future 
with multiple-line Fire-Marine-Casualty-Life sales. With ‘“‘one-stop” insurance selling! 


There are many other ways INA helps you build for the future. Ask your INA Fieldman. 


GROW WITH THE COMPANY WITH A FUTURE @ 


ina 


INSURANCE BY NORTH AMERICA 





Insurance Company of North America . Indemnity Insurance Company of North America . Life Insurance Company of North America . Philadelphia 


, director 
Allene 
, director 
lildred A. 
president; 
M. Hogs, 

- directory 
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Most Economic Cover Is That Purchased 
Properly, Consultant Advises Buyers 


The proper purchase of insurance, 
which includes buying it to protect 
against catastrophic, not insignificant, 
losses, will save business and industry 
money, John L. McMahan, insurance 
consultant of White Plains, N. Y., told 
the seminar on cost reduction con- 
ducted by American Management 
Assn. in Chicago. 

Since 60 cents of every dollar spent 







Best Seller 
Made Better 


yr a 
i es Cf 


in the U. S. today for insurance goes 
for automobile insurance, he devoted 
much of his attention to the auto- 
mobile problem. Many fleets of auto- 
mobiles are covered for collision and 
physical damage. Sizeable fleets of 
several hundred units are insured for 
$50 deductible collision, upset and ov- 
erturn. On a 100-car fleet, at an aver- 
age premium of $60 per car, the 


Vox 






Vy OP 


hy 7 74 A 
<Q; 


Senin Dae 
Se... “eye 


premium is $6,000 per year. Where is 
the catastrophe exposure, he asked. 
There is really only one—if the cars 
are concentrated in the same build- 
ing. But that is a fire and extended 
coverage exposure, not collision, up- 
set or overturn. 

Without collision cover the firm 
could still afford to lose three cars a 
year on a $2,000 valuation per car for 
the cost to equal the premium. If the 
firm is in the 52% tax bracket, it 
could afford to lose six complete cars 
by deducting the uninsured loss on 
tax returns. 







ZH 
Va 


Group AD&D has always been on the best seller list because no personal cover- 
age provides such high limits for so little cost. But Illinois R. B. Jones offers this 
best seller made even better: Accidental death & dismemberment plus permanent 


disability coverage, plus extra high “jumbo” limits, plus versatility. 


Here’s a plan you can shape to any situation. Write it as 24-hour-a-day, on- 
the-job only or travel accident coverage. Include all personnel or just key men. 
Let the employer pay the premium or the employee. This plan adapts in 


numerous ways. 


You have group prospects in your town. . . some are already your clients. 
Contact Illinois R. B. Jones about placing this best selling, low-cost personal 


accident plan for them. 


REPRESENTING 


ect: ieee ILLINOIS R.B. JONES Inc. 


° C. Reid Cloon, Pres. 
175 West Jackson Boulevard e Chicago 4, Illinois 
} WAbash 2.8544 
Lr 612 Gary National Bank Building e Gary, Indiana 
} TUrner 5:3432 













Whenever you get that “head-for-the-tall-timber" feeling, why not call on us. 
Ours is an Agency Company first, last and always. No matter what the situa- 
tion may be—we want to help you! 


The NORTHERN ASSURANCE has provided 
reliable insurance protection for over 120 years. 
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Some businesses, Mr. M Mahan | ; 
conceded, cannot afford a $2,000 log Rela 
He suggested they increase ihe de 
ductible to $100 or $250, which si el 
protects against the catastrophe ey. p 
posure, but at the same time substan.’ 
tially reduces the premium. He citg! Fees 
figures for some territories where the 
cost of deductible upset and overtury | One ¢ 
is $60 and for $100 deductible is $37 serious 
a reduction of $23. Thus insured 5 fees 
paying $23 for $50 worth of insurange | despite 
That is not a good buy; it is Swapping | ence of 
dollars with an insurer and is too ex. | coverag 
pensive, he said. | “Relatis 
On the other hand, he said, the auto | Schedul 
PDL limits carried by many firms | by the 
woefully inadequate at $10,000. Many} Califort 
carry only $5,000. Usually  insureg | Ass”. 
thinks in terms of damaging another | °_ 2° 
car. But how many vehicles other than | J: E4¥ 
cars use highways today—buses, trajj. | vice-PT' 
ers and tractor-trailers that haul mer. } ‘harse 
chandise worth $100,000 per load ang | operat 
more. dential. 
Insurance buyers generally are} gave hi 
aware of the need for higher limits, ) meetine 
but unfortunately this is not true of | Under™ 
PDL. | In tl 
) the reli 
are eX 
dollars. 
unit, bt 
be a gé 
ern Cal 


Schedu 


Recalls Large Loss 


Mr. McMahan recalled a loss many 
years ago. A client had increased his 
BI limits on Mr. McMahan’s recom- 
mendation, but the latter failed to 
recommend an increase in PDL limits 
above $5,000. He had an extra gas 
can, one gallon in size, in the rear “The 
of his car. He was crossing a wooden } ‘alisti 
bridge, which caused the gas can to by phy 
explode, setting fire to the bridge. Be. | “¥° st 
fore the fire could be put out more | <tedu 
than $12,000 damage was done. Tp | “Vice 
this day the ex-client does not re- Mr. | 
member the $5,000 property damage functio 
the insurer paid, but he remembers predict 
well the more than $7,000 which he | °*Pe¢t 
had to pay out of his own pocket. 

“Lcok at your catastrophe exposures 
and «over them,” Mr. McMahan ad- 
vised There is no way of measuring or 
contrilling what a third party claim 
is goiiig to be worth. 

He has a client in a midwest city t 





with inany salesmen over the country, 
Most of the salesmen use planes to 
get to various cities. Formerly their 
practice was to rent a car at the air- 
port. The attendant on duty would 
always ask this question: “Do you 
want full, or do you want complete 
insurance?” The natural reaction to 
this was a feeling of “Sure, I want 
to be fully covered. My mae | 





paying for it, so what?” 
Company Had Proper Coverage 


car coverage. What other coverage 

was needed? On the car rental con- 

tract, there is a paragraph about in- 

surance which says: “The lessee shall | 
be liable for the first $100 of collision, | 
upset and/or overturn damage. Furth: | 
er, the lessor agrees to furnish om 
BI and $100 deductible collision, up- | 
set and/or overturn.” The attendant ; 
at the rental agency told these sales- | —— 
men that, for only $1 per day, not to 
exceed $5 per week, they could have 
full collision coverage. So all the sales- 
men bought it. Mr. McMahan found 
that in 1957 the firm paid $10,004 for 
$100 worth of exposure, and not one 
claim was paid. If ever money was 
stuffed down a rathole, this was it, he 
declared. 

Here is another way to reduce in- 
surance overhead, by applying sound 
business principles to insurance buy- 
ing as is done on other phases of the 
business. 

He also advised buyers to make sure 
their automobile coverage is properly 
written, that it is properly classified, 

(CONTINUED ON PAGE 13) 
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to pay claims. Generally speaking, the doctors that they prescribe the same 
ii Relative Value Scale premiums collected from each geo- kind and amount of services and make Aetna Cas. Promotes 
he de graphical area should cover the claims the same charges for insured patients Cal ad ll A P| B rn 
ich <7 K M di | and expenses incurred in that area. that they would if the same indivi- we n us 
- H ps eep e ica “The attitude of thoughtful insur- duals had no insurance. The Los Jack I. Caldwell has been advanced 
ance leaders has been well expressed Angeles County Medical Assn. through to assistant manager and Smiley M. 
i in a report issued by the joint com- its insurance study committee, and Bush to agency superintendent in the 
7 ‘ci ‘Foes Reasonable: Day mittee on health insurance. This group other medical associations through fire hear: p Ran te of the southern 
vere One of the best approaches to the pointed out that when charges _for their fee complaint committees have department of Aetna Casualty. 
> is $37 serious problem of keeping medical medical services are based upon ability made a great contribution toward Mr. Caldwell joined the company 
sured ‘ fees reasonable to pay, the practice of considering that achieving this objective, he said. in 1925 as an examiner in the under- 
suranee despite the exist- insurance increases the patient’s abil- “By the same token,” he said, “the writing department. He later was 
Wapping | ence of insurance ity to pay can interfere seriously with companies ask of hospitals that they special agent and state agent in Mis- 
too ex. | coverage is the the effectiveness of insurance. make the same charges to persons sjissippi where he also served as presi- 
| “Relative Value “The objective, from the viewpoint having insurance that they make to dent of the rating bureau. He became 
the auto } Schedule” adopted of permitting insurance to work most those without it and that they make executive special agent at Atlanta in 
rms are } DY the council of effectively, is the determination of to persons covered by hospital service 1950 and superintendent of agents in 
). Many California Medical charges and need for services without plans. Such a uniform pricing policy 1954. 
insured | Assn. two years regard for the existence of insurance. will assure the continued existence of Mr. Bush began as an engineer in 
another | 28 according to If this is done, insurance contracts insurance company coverage of hospi- the southern department in 1948. He 
ier than | J Edward Day, without specific schedules of payments tal expenses. became chief underwriter in 1957. 
S, trai]. | vice-president in can be written successfully. This can awe i 
ul mer. } charge of western permit reasonable insurance of what- Oregon Agents Name Wilcox San Antonio Claims Men Meet 
oad ang} operations of Pru- = y Edward Day ever services prove necessary and Washington County (Ore.) Assn. San Antonio (Tex.) Claims Men’s 
dential. Mr. Day avoid the discontent on the part of of Insurance Agents has elected Keith Assn. recently heard a review of 
lly gave his views at the recent annual individuals whose insurance covers Wilcox, Hillsboro, president; Paul charges made by wrecker compa- 
. eae meeting of International Assn. of A&H but a part of the bill.” Falco, Forrest | Grove, vice-president; nies for towing cars, and learned of 
true ot | Underwriters. — Mrs. Rose-Marie Burns, Beaverton,se- the great price variations. Secre- 
| In this publication, said Mr. Day, cretary-treasurer, and Homer Waltz, tary Roy Page had requested the 
| the relative value standards for fees Mr. Day observed that while insur- Forrest Grove, and Howard Davis, companies to submit scheduies of 
are expressed in units rather than ers are occasionally faced with indivi- Hillsboro, directors. charges in written form. 
$$ many dollars. Any sum may be assigned to a dual cases where medical fees are 
ased his | unit, but five to six dollars appears to extremely high, the real problem lies 
recom. | be a general working figure in south- in a general across-the-board increase 
ailed to | em California. pe pr epee and vegies _ ; 
sod a cedures at a rate far more rapi an 
in| sade 9 Reatst __ hav ot the general as of ivieg ses | QO) OB <0 3 Old Of =4 a WN DO) OS 1s 
he rear “The ‘Relative Value Schedule’ is there is indication that those who are a ay RORY ; 
wooden realistic,” he said. “It was prepared insured may be encouraging the situ- 
can to | Y physicians after three years’ inten- ation.” 
ige. Be- | sve study. Perhaps a similar type of Mr. Day pointed out that from the 
it more schedule can be developed for hospital ps i the nye snag oi oe — 
services.” promised insured the freedom to select 
es bey Mr. Day pointed out that in order to doctors. In line with this there has TRANSOCEANIC TV 
damage function, insurance companies must been no attempt by the companies ee ae Ee 
nembers predict premiums with the reasonable writing major medical to establish eclestiate oan oat year— you'll see TV 
hich he expectation that they will be adequate fees. The companies only ask of the programs “live” from Europe! THese 
cet. Ocean-spanning telecasts will 
<posures » | be relayed over a series 
han ad- = a an- 
: ie a ennas, located a 
> a “4 all the information Simp inoue colen 
apart on land 
~~ you need to make fast, masses across 
countil , the Atlantic. 
nen accurate, appraisals of 
+ iy. auto collision damage. 
r would 
Do you 
-omplete 
ction to 
I want ‘ 
mpany’s | SPEEDS ESTIMATING TIME. Estimates 
| can be made or checked faster with 
~_ Motor’s easy-to-read, easy-to-use 
| CRASH BOOK SERVICE MANUAL than 
er hired | with any other pricing system. 
overage | 
tal con- | 
pout in- 
see shall 
‘ollision, | FREQUENT, PROMPT, UP-TO-DATE RE- 
” Furl VISION SERVICE on parts prices and COMPARE OUR 
sh 10/20 flat rates make for more accurate, on- 
ion, up- the-spot appraisals. COMMUNICATIONS 
ttendant ; Fast communication is nothing new 
e sales- | ——__ at Kansas City Fire and Marine. 
, Not to From our heart-of-the-nation location, 
sales |Q) MAKES PARTS IDENTIFICATION EASY. Stueame procul hendin suns" gualaaai 
Supplies the greatest available num- spp gp a ag lh ae 
n found Pp gr e num and your assureds’ claims . . . quickly 
004 for ber of parts pictures, frame dimen- and..personally answer your inquiries. 
not one sions and major assemblies . . . plus 
ley was complete information for identifying 
as it, he car models and body styles. 
luce in- | 
s sound 
ce buy- 
s of the Write today, for full information —to: 
ike vers 250 West 55th Street, New York 19, New York 
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San Francisco Brokers 
Elect H. W. Healey 


New officers of Society of Insurance 
Brokers of San Francisco are Harry 
W. Healey, president; Henry Doble, 
lst vice-president; and Edwin M. Far- 
rell, 2nd vice-president. 

The society has protested to the 
insurance commissioner on the use of 
state insurance funds for administer- 
ing the Rees-Doyle act. which includes 
uninsured, self-administered and direct 
health and welfare programs, which 


inequity. 


ness—that 
50%. They 


counts 
licensee is 


contribute 
other money to the Fund. According 
to Mr. Healey the commissioner plans 
to initiate legislation to correct this 


The society discussed with the com- 
missioner the ruling of the New York 
department regarding controlled busi- 
such business could not 
exceed 10%. In California this rule is 
also discussed the 
York ruling regarding insurance ac- 
of corporations in 
interested personally or 
through family connections. 
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taxes or fees or 


It's An Ill Wind, Though 
Only 22 Miles Per Hour 


Pennsylvania superior court has up- 
held a municipal court’s finding for a 
homeowner whose chimney was top- 
pled by a 22-mile-per-hour wind and 
who sought recovery under extended 
coverage. Action was brought by Lois 
Higginson against Firemen’s Fund and 
she was awarded $597 damages. ‘The 
case is reported in 9 CCH (Fire & 
Casualty) 618. 

The homeowner testified that on the 


New 


which a 
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When clients move... 


Here’s how Hartford Group Agents benefit 
from unique “Risk Exchange Club” 


The “Risk Exchange Club” is typical of the unusual business- 
producing services enjoyed by Hartford Agencies. It was 
originated by the Hartford Group some years ago. 

All Hartford Group Agents automatically become members. 
There are no officers, no meetings, no dues. Yet the Club 
performs a service that works constantly for the benefit of 
our agents and their clients. 


What does the Risk Exchange Club do? In effect, it enables 
Hartford Group Agents to cooperate in the exchange of 
business. 
Across the miles 

Suppose you are one of our 33,000 agents. You have a good 
customer who is moving to another part of the country—to a 
town where he may not know a soul. Who’s going to look 
after his insurance in his new location? 


Off goes a note from you to the Risk Exchange Club at your 
reporting office. From there it is speeded in a smooth-working 
system to a Hartford Group Agency in the community where 
your client has relocated. Soon he is contacted by a repre- 
sentative of that agency eager to help him get settled. 


Through your cooperation, your customer’s insurance needs 





are promptly taken care of . . . he no longer feels like a 
stranger in town .. . and you have the satisfaction of having 
done a good turn for a fellow Hartford Group Agent. 


Everybody wins 


Of course, the Risk Exchange Club will work in the same way to 
bring you new clients. Each year thousands of accounts have 
been saved for Hartford producers through the cooperative 
activity of the Risk Exchange Club — just one of the many 
extra benefits that go with being a Hartford Group Agent! 


Year in and year out you'll do well with the 


HARTFORD 


Fire Insurance Company 


GROUP 


Hartford Fire Insurance Company 
Hartford Accident and Indemnity Company 
Hartford Live Stock Insurance Company : 

Citizens Insurance Company of New Jersey, Hartford 15, Connecticut 
New York Underwriters Insurance Company, New York 38, New York 
Northwestern Fire and Marine Insurance Company 








Twin City Fire Insurance Company, Minneapolis 2, Minnesota 
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morning of Oct. 11, 1954, the brig e 
chimney of her dwelling was ergy Busit 
and in good condition. When gy) 
returned from work that evening ( 
there was a gaping hole in the kitche) om 
roof and debris from the chimny) he f 
strewn about the kitchen. The ¢q,) gotten 
tractor who repaired the damag 10 year: 
stated that the chimney had fallen | tion, eit] 
had been blown through the roof ang! oats or 
further testified that it was neithe) joseph | 
old nor new but of average age. Fir.) oynsel 
man’s Fund offered testimony thy! Insurant 
the chimney collapsed from corrosig) york It 
of bricks and introduced a certifig) the CP( 
copy of the weather report for th 
date of the accident, which indicatg 
that the wind velocity was 18 mil« 
per hour with gusts up to 22 miles, 
After the verdict the company cop. 
plained of the lower court’s action jp 
submitting the case to the jury an 
specifically of instructions from the 
judge that any wind strong and sus-J as the © 
tained enough to damage the insured} pysines: 
property is a windstorm within the) sollowir 
meaning of the term as used in the) meeting 
policy and within the contemplation) was a 1 
of the parties. The court was guided] agents 
by precedents in this charge. | an assc 
The higher court noted that the! pe buil 
company saw fit to use the term wind-| acecomp 
storm without any definition. It} or whe 
further held that the 22-mile gusts} tion the 
could be characterized as windstorm} the com 
and that EC applied in this case, and} satisfac 
therefore affirmed the judgment, jects 
Albert L. Bricklin of Bennett &| oommo! 
Bricklin, Philadelphia, appeared for} writing 
the company, and Mervin J. Hartmen} cutting, 
of Busser & Bendiner, Philadelphia | paymer 
for insured. siders, 
Whil 
contem 
Mr. Da 
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Shell To Head Agency 


In Panama City 


Robert W. Shell, vice-president oi 
the A. W. Shell & Co. agency of Cin- 
cinnati, is taking a leave of absence to 
spend the next two years as general 
manager of Insurance Service Corp. of 
Panama City. He expects to leave 
later this month. 

During his time in Panama, M 
Shell will concentrate on expanding 
the facilities of Insurance Service 
Corp. to provide service for Americans 
with Latin-American business _inter- A 
ests. Last year Mr. Shell made an ex- 
tended survey for Panama Ins. Co, 
nationally owned Panamanian insurer, 
which was considering seeking admit- F 
tance to the United States. His con- 
clusion was that the company would 
be better advised to concentrate on 
Latin-American business and parti- | 
cularly on insurance service to Ameri-} 
can capital. The officers of the compa- | 
ny not only accepted Mr. Shell's 
suggestion, but asked him to carry it 
out, through this agency which will re- 
present other companies in addition | 
to Panama. 
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| Business Is Doing Reasonably Well Sans 
Commission Regulation, Danahy Says 
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The fire and casualty business has 

on along pretty well in the last 
Q years W ithout commission regula- 

tion, either self regulation by the busi- 
ness or regulation by the states, C. 
Joseph Danahy, Brooklyn attorney and 
counsel of New York State Assn. of 
Insurance Agents and Greater New 
York Insurance Brokers Assn., told 
the CPCU institute held at the Uni- 
versity of Connecticut, Storrs. 

Mr. Danahy reviewed the history of 
the commission problem and dealt in 
detail with the legal aspects of com- 
mission determination. The problem of 
regulation of commissions is a person- 
al one, he said. 

In fact, it has been characterized 
as the oldest problem in the insurance 
business. One commentator made the 
following observation in reporting a 
meeting of insurance agents: ‘There 
was a long controversy as to how the 
agents should organize, and whether 
if established, should 
be built along labor union lines and 
accomplish its end by real fighting, 
or whether it should be an organiza- 
tion that would seek to cooperate with 
the companies in bringing about more 
satisfactory conditions. The main sub- 
jects that brought the agents to a 


common platform were: Overhead 
writing, brokerage unfairness, rate 
cutting, indiscriminate commission 


payments, rating of business by out- 
siders, discrimination here and there.” 

While this sounds like a report of a 
contemporary meeting of producers, 
Mr. Danahy said, it refers to a meeting 
of National Assn. of Insurance agents 


held in Chicago ie 30, 
this is a perennial problem. 

Mr. Danahy limited his remarks to 
the property and casualty fields. In 
other fields, especially life, he said, 
there is considerable regulation of 
commissions, running all the way from 
labor unions organized by industrial 
agents who bargain collectively, to 
codes of ethical practices which con- 
tain detailed schedules of commissions 
and fees to be paid for the sale of 
group, life, and annuity contracts; to 
unions, union management, and wel- 
fare funds. This code was adopted by 
National Assn. of Insurance Commis- 
sioners in December, 1957, and was 
recently promulgated by the New York 
department under its rule making 
power. 


18¥6. Thus, 


Confines Talk to Regular Commissions 


Mr. Danahy in his discussion con- 
fined himself to regular commissions 
paid to agents and brokers to get 
business and excluded countersigning 
commission, overwriting commission, 
contingent or profit commission, rein- 
surance commission, management 
commission, intermediary commission, 
coinsurance commission, and reinsur- 
ance contingent commission. 

While this problem is a perennial 
one, it has become more acute since 
the decision in Southeastern Under- 
writers Assn. case, he observed. How- 
ever, since that decision and public 
law 15. plus the interpretation put on 
these changes in the law by the then 
insurance superintendent in New York, 
Robert E. Dineen, much thought and 
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effort has been expended on the prob- 
lem by various parts of the business. 


However, ne said, a certain paralysis 
has set in, insofar as action is con- 
cerned. 


Mr. Dineen also set forth the ap- 
plicable legal principles on commis- 
sions. 


Validity Of Opinions Not Attacked 


It is significant that since the publi- 
cation of these official opinions by the 
superintendent in 1949, no new legis- 
lation has been added on this subject, 
nor has the validity of these opinions 
been attacked by any segment of the 
insurance industry in the courts, Mr. 
Danahy commented. 

It is clear that any unilateral action 
by more than one company or by more 
than one producer is illegal and in 
violation of both the federal and state 
laws on the subject, he declared. Any 
concerted action to fix commissions in 
the absence of state regulatory legis- 
lation is illegal and would leave the 
parties who acted in concert subject 
to various penalties. This leads to the 
question as to the practical results of 
competition in the commission field. 


New D. C. Quarters For 
North America Office 


North America will take a long 
term lease for its Washington, D. C 
service office in a two story with 
ground floor, brick building which will 
be completed in December at 2133 
Wisconsin avenue, N. W. 

The parent, the indemnity company 
and the life company will occupy the 
entire first floor and a portion of the 
second. The rest of the 18,000 square 
foot building will be rented. It will be 
completely air conditioned, with ample 
parking space and will feature a newly 
designed terra cotta sun screen. 








The American agency system was 
born of necessity and competition and 
grew, developed, and flourished during 
a period of unrestricted private enter- 
prise, he said. Therefore, the system 
has more than justified its existence. 
In no other business are producers 
called upon to justify their existence 
from time to time, as they are in the 
insurance industry. In New York there 
are some 250 licensed insurers author- 





Topay’s best insurance buy 
for the homeowner or tenant is the 
residence package policy which 
combines fire, theft, and personal 
liability protection. 

The quick acceptance of the 
“all-in-one” package has, in fact, 
opened up the whole field of the 
residence and personal lines to 
those agents who do the systematic 
promotion required to inform and 
sell the many buyers of these 
coverages. 

A feature of the Grain Dealers 
AGENCY PLAN is the wide selection 
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of advertising material that is 
available to producers to aid them 
in getting a full share of the resi- 
dence package business. All of it 
points up the two-way savings our 
packages provide: through low 
initial cost, and savings through 
policyholder dividends. Backed by 
our 56-year record of dependabil- 
ity, it’s a package that is hard to top. 
Our special agents can show you 
examples of this field-tested pro- 
motional material. Better yet, how 
to put it to work in your com- 
munity. See one of them soon. 
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ized to transact property and casualty 
business, virtually none of which has 
any sales force of its own. 

It does not take much imagination, 
nor is it necessary to be an accountant 
to realize that if the agency system 
did not exist and each of these 250 
insurers had to develop its own sales 
force, the cost of acquisition of insur- 
ance business would be many times 
what it is now, Mr. Danahy averred. 
Therefore, it is not only fair and equit- 
able, but it is also absolutely necessary 
if the insurance industry is to continue 
to function, to start out on the premise 
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that the broker or agent is entitled to 
a fair and reasonable compensation. 
Without the broker or agent the great 
majority of the 250 insurers licensed 
in New York could not survive. 

Not alone the insurance companies, 
he added, but the general public shares 
in the benefit of the relatively low cost 
of producing, selling, and servicing 
insurance within the framework of the 
agency system. Except for workmen’s 
compensation and other recent com- 
pulsory insurance, the balance of 
insurance has been sold to the public 

by the producers. The producer has 


been and is huckster, pitchman and 
motivation research analyst, counselor 
and serviceman for the industry and 
the insurance buying public. He has 
create] the desire or demand for the 
product. 

While the rating laws of the states 
provide that stock companies are en- 
titled to a reasonable profit, he observ- 
ed, there is no analogous declaration 
of public policy in the laws of the 
states to the effect that producers are 
entitled to a fair and reasonable com- 
pensation for their services. 

The profit provision for stock com- 
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Willard Retires From 


London & Lancashire 


Harold C. Willard, former casual 
division head of London & Lane! 
shire’s western department, has re} 
tired. He had been with the company} 
32 years. 

Robert Ferbend, with the COmpany| 
for 20 years, replaces Mr. Willard, ani} 
will be assisted by George B. Snelton 
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panies does not mean that the state jy) 
guaranteeing the stock companies , 
profit, or that the public must buy it 
insurance from stock companies, My 
Danahy said. It merely means that } 
the public chooses to buy its insurang 
from stock companies, a reasonabk 
profit factor for stockholders must 
included. Also, a declaration of public 
policy that agents and brokers are 
entitled to a fair and reasonable com. 
pensation would not mean that the 
state was guaranteeing agents and 
brokers compensation but would only 
mean that if insurers sold their produc 
through the agency system that a fair 
and reasonable compensation would 
be paid to the agents and _ brokers 


Have Not Been Regulated By Law 


For about 10 years, he commented, 
commissions have not been regulated 
by law. Competition has been the 
order of the day and the freedom of 
contract guaranteed by both federal 
and state constitutions has been un. 
impaired. It is difficult to evaluate 
how well the lack of regulation has 
worked. While almost everyone in the 
industry has registered some minor 
complaints, the fact that nothing con- 
crete has been done to. substitute 
regulation in place of competition, in 
and of itself speaks volumes. 

To regulate or not to regulate is the 
question which the industry is asking 
itself’ today, he said. No appreciable 
part of the business, company or pro- 
ducer, welcomes complete state regu- 
lation of commissions. Most of the 
solutions which have been suggested 
would try to set up self-regulation by 
the industry in lieu of state regulation 
by a public official. 

That raises the question, he said, 
whether there is a middle ground, or 
third solution to the problem to avoid 
both no-regulation and regulation by 
the state. 

Any form of self regulation would 
have to fit in with the basic law of 
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insurance in the U. S. today, he pointed 
out. Many § suggestions 


made to permit concerted action o 
consultation between producers and 
companies. 

If the business sought a middle 
course, it would be very important 
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r scrutinize the proposed legislation 
to protec’ the rights of producers and 
ublic, he said. Any plan of self 
regulation ultimately would have to 
east place control or supervision in a public 
/ | official. Otherwise the legislation 
has te} vould violate the supremacy clause of 
‘OMPpany) the U. S. constitution. Attempts to per- 
mit a service organization to regulate 
‘Ompany} ~gmmissions have been proposed on 
ard, ani} many occasions. Mr. Dineen in 1949 
Sneltoy, stated: 
“One producer familiar with New 
State! York’s unsuccessful efforts between 
anies ,} 1911 and 1922 to regulate rating or- 
buy it ganizations without regulating rates, 














ies, Mr) asked what he called the $64 question: 
; that y} ‘If organizations which make rates 
surang} cannot be regulated without regulating 
isonabk| the rates which they make, how can 
must be} organizations which fix commissions 
f public} be regulated without regulating the 
ers are} commissions which they fix?’ 
le com.) In other words, Mr. Danahy said, any 
hat the} self-regulatory plan which did not 
its and} protect the public interest by some 
ld only} review or veto vested in the insurance 
product} superintendent representing the public 
t a fair) would unquestionably be unconstitu- 
would! tional. On the other hand, the granting 
brokers} of any such power, no matter how 
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vague or slight, may result in com- 
plete state control of commissions. 
Witness the recent promulgation of 
the code of ethical practices contain- 
ing a detailed schedule of commissions 
on group life insurance which was 
promulgated by the New York super- 
intendent under the rule making pow- 
er conferred upon him by statute. 
While self regulation makes a strong 
appeal in theory, it is difficult to get 
any unanimity of opinion among the 
parts of the business on any specific 
self-regulatory plan. Human nature 
being what it is, no one objects to 
regulating the other fellow but every- 
one dislikes to be regulated himself. 
This is not said in a spirit of cynicism, 
he commented. Self-preservation is 
the first law of nature and the very 
livelihood of the producers are at stake 
in any plan to regulate commissions. 


Attempted To Get Legislation 


Several attempts have been made 
in New York to get legislation for a 
self-regulatory plan, he observed. A 
bill sponsored by the late Charles S. 
Rosensweig has been introduced in 
several sessions of the legislature. An- 
other bill seeks to accomplish the same 
object but by entirely different means. 
The purpose of these bills is a salutary 
one. However, Alex Goldberg, Brook- 
iyn broker, states: 

“In principle there ought to be 
some means of permitting producers 
and companies to act in concert in 
negotiating commission agreements. 
Obviously because of the SEUA deci- 
sion and the McCarran act, it is funda- 
mental that the product of such nego- 
tiations, whether it be positive or 
negative, will of necessity be subject 
to the approval or disapproval of some 
duly constituted regulatory authority. 
Therefore, once we lay aside discus- 
sions dealing with the theory and 
principles, we run head on into real- 
ity.” 

The producer groups themselves are 
composed of large city agencies and 
large brokerage organizations which 
maintain extensive staffs to service 
and to help underwrite risks, Mr. 
Danahy pointed out. Some of the larg- 
est producers perform many of the 
functions of an insurer. Then there are 
the great middle class medium volume 
producers. At the lower level there is 
the part time broker or agent who is 
engaged in some other activity and is 
merely handling insurance as a side 
line—with varying degrees of effici- 
ency, competency and service. 


Producers Disagree 


With such diversity among the pro- 
ducers there are hopeless disagree- 
ments and overwhelming resistance 
from among producers as to what type, 
if any, self-regulatory plan should be 
enacted, Mr. Danahy said. Companies 
are not unanimous on the _ subject. 
When so many of the contracting 
parties cannot agree even among 
themselves, there is very little hope of 
reaching a mutual agreement of pro- 
ducers and companies, he said. 

Mr. Danahy regards it as s nificant 
that in 10 years the industry has not 
come forward with any plan to regu- 
late commissions which is acceptable 
to the various parts of the business. 
This alone is a strong argument in 
favor of no regulation and in support 
of competition and freedom of contract. 

Ten years ago fears of commission 
wars were freely expressed and pre- 
dicted. These fears have proved base- 
less, he said. Until a new regulatory 
plan, which would be acceptable to 
all elements in the business has 
evolved, it seems likely that competi- 
tion and freedom of contract wii con- 
tinue. 
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Misrepresentation 
Is Nub Of Case Of 
Underinsurance 


In a case in which Anchor Lumber 
Corp. sued Pennsylvania Lumbermens 
Mutual and one of its agents to recov- 
er $46,764 because of underinsurance 
due to alleged misrepresentation, the 
federal district court at New York re- 
fused to dispose of the action on the 
insurer’s motion for summary judg- 
ment. The court ruled that deposition 
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testimony was insufficient to enable it 
to determine liability. The case is re- 
ported in 9 CCH (Fire & Casualty) 
616. 

Anchor Lumber claimed that in 1950 
it canceled 30 or more fire policies 
on its various plants issued by a num- 
ber of companies and consolidated 
coverage with Pennsylvania Lumber- 
mens. This was allegedly done in re- 
liance upon the latter’s advertised 
skill and special equipment to provide 
the most adequate coverage for those 
engaged in the lumber business. An- 
chor Lumber also asserted that the 


Buchholz Is Named 
Assistant To President 


Stanley Buchholz has been named 
assistant to President W. Clement 
Stone of Combined. 

Mr. Buchholz has been assistant 
vice-president in sales. He joined the 
company as agent in Virginia in 1945, 
and transferred to Chicago in 1955 as 
sales assistant. 








insurer’s employe and solicitor, Mor- 
rell, stated that the defendant would 
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keep plaintiff fully insured. 


' 
The president of Anchor Lumbe } Most. 


claimed that he was induced to accep, 
an unsatisfactory substitute for ,| 
blanket policy. He did so because y 
an alleged misrepresentation that hp 
would have to furnish the insure! 
frequent reports in connection with) 
blanket protection— a condition fp 
found unacceptable. The pre-trial op. 
der stated that at the time the insure | 
was issuing blanket policies withoy 
requiring such inventory reports. i 

On July 4, 1953, fire destroyed ,| 
lumber storehouse and the full amoun; 
of the policy covering that location | 
$65,000, was paid. A policy for $70,04j; 
had been issued on another ware. 
house. Anchor Lumber claimed tha 
the actual loss was $111,764 and tha} 
this amount would have been paid if, 
blanket policy for a total of $135,099 
had been issued. The court noted that 
this assumed that the terms of sucha 
hypothetical policy would have had 
no provisions to the contrary. 


Competency Of Insured Claimed 


In its motion to dispose of the cage 
by summary judgment, Pennsylvania 
Lumbermens claimed that Anchor's 
president, because of his training as, 
lawyer and his years of experience jp 
the lumber business, was entirely 
competent to understand the nature 
and coverage of the policy unde 
which the $65,000 was paid. The in- 


surer further pointed out that the 
(CONTINUED ON PAGE 21) 
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insurance ought to be reduced. The the business. If the loss of the de- 
tenth (CONTINUED FROM PAGE 6) producer may have failed to make a ductible would cripple the organiza- 
r i periodic imspection. If a broker mails tion financially, it should not assume 


' = roke r age ris f cas serves © ’ anc eeds of 
umte!| Most Economic Cover Is That Purchased Properly broker or agent that the amount of cash reserves on hand, and needs of 


ve . that correct territorial rates are used, physical assets the loss of which by out renewals year after year without it. However, many firms self-insure 
ei that limits are adequate, and that the fire would cripple it financially? If imvestigation, the insurance programs their property. Others carry high de- 
nsurer | ‘om is getting proper fleet credits so, it needs fire coverage. of his clients are not apt to be in ductibles. Most have none. He sug- 
with) firm . nts There are four major rating varia- 800d condition. Buyers should be more gested careful consideration on this 
On he many Fleets Receive No Credits tions, he said: Individual state rating demanding of brokers and agents, Mr. point and securing quite competent 
me In some states, he said, insurers organizations, Factory Insurance As- McMahan advised. ; advice. 
thoy | P8Y 3 higher commission to agents sociation, Factory Mutuals, and inde- He suggested study of the use of a Rates Will Go Higher 
| and brokers when a fleet of auto- pendent rating organizations and com- deductible. The amount of deductible 
| mobiles is not experience rated. He panies. Mr. McMahan said he has one varies with individual situations, de- With underwriting results what 


yed a} said this may tend to be part of the client in the east whose rate, as pub- pending on the size of risk, spread, they are and have been, he predicted 
| | reason there are still so many fleets lished by a fire rating organization, 





ean| today not receiving the credits that was $1.94. But he obtained coverage 
wall they should have. However, he added, at 4% cents. 
1 tha) te experience may be bad, and the Companies and rating bureaus, too, 
d tha insurer may have to set up a penalty differ in what they believe is an ad- 
id if 2 in experience rating. Yet, the insurer equate rate for any given risk. Usually 
35,000 is entitled to this increased premium a close inspection of the premises will 
Rie if the experience has been poor, just reveal hazards which can be elimi- 
d that , ; ; ; ; 
such a) *S much as insured is entitled to the nated, resulting in a lower rate. If F 
e had credit if the experience has been good. the rate goes down, so does business 

Check it, he advised. interruption. 

Another common error is in the He advised frequent review of fire 

ed premium charged for class 1 non-own- coverage. One thing to watch is not 

ership coverage. A class 1 employe is to carry insurance that is not needed. \ IT WILL 
. Case} considered one whose normal duties One client was insuring, and had been , ' 
lvania} require him to use his personal car for 10 years, values on a building for ' PAY YOU... 


ichor's} on company business. Invariably, $330,000 at a rate of $1.32 or $4,356 
€ a2} more employes are charged for here a year. Study revealed values exposed 
nce in} than is necessary, he stated. Through were about $20,000, on which the 
itirely | misinformation the companies and premium would have been $264 a year. 
nature | prokers often list almost everyone as 
under dass 1 who occasionally may use his 
he in-] car on company business. The rule How do things like this happen in a 
it the} does not say “occasionally.” It says, well managed and well-run business? 
“whose normal duties require him to Perhaps because insured relies on the 
use hiv yyersonal car on company busi- producer to read his mind and know 
T ness” without being told that a lot of ma- 

| 

A 


Insured Relies On Producer 


He also advised buyers not to for- chinery and equipment has_ been 
get to add hired car coverage to policy moved out of a building. Or, maybe 
onan “if any” basis. it has been mentioned casually, but 

In fire insurance, does insured have insured has failed to impress on the 
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rates will go higher. There will have 
to be a drastic change made in ac- 
quisition and administration costs and 
improvement in underwriting tech- 
niques if the business is not to price 


itself out of the market, he declared. 
Some package buying is good, he 
said, and some provides too many 


broad coverages for normal wear and 
tear losses. Those who believe in buy- 


ing catastrophe exposure insurance 
will have trouble in the years ahead 
in buying primary coverage without 
the frills of the all-inclusive package 


policy. 

When a firm decides to erect a 
building, it should submit plans and 
specifications to the insurance produc- 
er or insurer to make sure that the 
rate is at the lowest possible figure 
and that it will remain so. This is 
elementary but is not always done. 

Workmen’s compensation usually 
represents the largest single segment 
of the insurance budget. Here he sug- 
gested use of cost-plus or retrospec- 
tive rating plans, under which the 
premium is geared to loss ratio, with 
the earned premium not known until 
all claims have been settled and paid. 
But the simplest and best way to re- 
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Lewis, Powers Reliance 
Managers At Pittsburgh 


Reliance has advanced Hérman M. 
ewis to fire and marine manager 
and appointed Frank K. Powers Jr. 
casualty manager at Pittsburgh, with 
supervision over western Pennsylvania 
and West Virginia. 

Mr. Lewis began with Reliance as 
a staff adjuster and has had field and 
production assignments. Mr. Powers 
had been a local agent and was in 
reinsurance prior to joining the com- 
pany. 








duce WC is to prevent accidents. There 
is no substitute for safety control. 


Reserves Set Up For Injuries 


When an employe is injured, the in- 
surer’s claim department estimates 
what the claim is going to cost and 
sets up a reserve commensurate with 
the seriousness of the injury. These 
reserves then become an important 
item of insured’s WC coverage because 
insured is penalized as much for $1 
of reserve as for $1 paid. 

After the insurer has discharged its 


responsibility, generally there are re- 
serves left to credit to inmsured’s ac- 
count. However, the residual reserve 
may not have been returned to the 
account for some time. In the mean- 
time the WC policy has come up for 
renewal and insured may have had 
some heavy reserves which are re- 
flected in the renewal premium. Con- 
sequently, he said, it is important for 
producers, insurer and insured to sit 
down from time to time and review 
all outstanding claims under the cov- 
er to be sure insured’s reserves are 
held at a safe minimum figure. 


Safety Program Important 


A well-rounded safety program will 
also reduce liability insurance costs. 
In many accounts where the risk is 
large enough, this coverage can be in- 
cluded in the retrospective rating plan 
with WC and automobile if desirable. 

Often, particularly on a larger risk, 
a separate boiler and machinery policy 
is written, usually in a company not 
writing the general liability. This may 
result in duplication of the BI pre- 
mium on the boiler policy, which can 
be waived because it would then be 
covered in the CGL. 
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208 SOUTH LaSALLE ST, 


UNUSUAL OR 
HAZARDOUS 


No, we don’t insure 
Swiss mountain climbers-but 
we do have the finest cover- 
age you can get en these 
items, to name just a few: 


LONG HAUL TRUCKS 





BUSSES 





PRODUCTS ° 


GENERAL LIABILITY 





BUTANE 


ANHYDROUS AMMONIA 


TAXICABS 





information. 


HOMER BRAY SERVICE, INC. 


* P.O. BOX 1708 * PHONE 3-4561 * 


° PHONE STATE 2-3200 ° 





CONTACT THE OFFICE NEAREST YOU 








ALBUQUERQUE, NEW MEXICO 
303 Sth Street, N.W. 


CHICAGO, ILLINOIS 
208 South LaSalle Street 


DALLAS, TEXAS 
2506 Cedar Springs Ave. 


DENVER, COLORADO 
904 Gas & Electric Bldg. 


ATLANTA, GEORGIA 
70 Fairlie Street, N.W. 


LOS ANGELES, CALIFORNIA 
2412 West 7th Street 


LOUISVILLE, KENTUCKY 
444 South Third Street 


Our automatic treaties combine, on a quota share 
basis, American Stock Companies and Lloyds. 
London providing maximum strength and secur- 
ity. Contact any of our ten offices for quick 


ALBUQUERQUE, NEW MEXICO 


COMPANY 


CHICAGO 3, ILLINOIS 





OKLAHOMA CITY, OKLAHOMA 
534 Commerce Exchange Bidg. 


ST. LOUIS, MISSOURI 
111 North 4th Street 


SALT LAKE CITY, UTAH 
1315 Centinental Bank Bidg. 
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S. C. Auto BI, PDL 
Rates Rise 12.6% 


National Bureau of Casualty Under. | 


| W 


writers has revised auto BI and Pp, 
rates in South Carolina with an ayer. 
age increase of 12.6%, effective July 
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National Automobile Underwrite;) Twic 
Assn. has increased premiums fg | ar we 
comprehensive coverage for popula; | as “al 
priced new private passenger auto.) our fiel 
mobiles $2 in Charleston, Greenvilk| the hor 
and Spartanburg, made no change in| for a 
Columbia, and reduced premiums else. ‘ 
where $2. meetinc 

In Anderson, private passenger pre. day is ¢ 
miums for $50 deductible collision are educati 
increased 4%, are unchanged jp js 
Greenville and Spartanburg, and jp} 899 
the balance of the state are decreaseg | ment he 
7%. The $100 deductible is reduced duce ne 
12%. The farmer discount for collision bl 
is increased from 20 to 30%. proble 

Commercial risks operating within | mon to 
a 50 mile radius get a fire, theft and! giscusse 
comprehensive rate decrease of 16% ‘ 
and a ec’ llision decrease of 13% motion 

eas plained 
Actuarial Society Issues The s 
Book Of 1957 Proceedings | meetinc 

Casualty Actuarial Society has is- dividua 
sued its 1957 proceedings. Copies are pany ¢ 
available from A. Z. Skelding, secre. bl 
tary, 200 East 42nd street, New York, | Pf - 
at $8. are iror 

In addition to reviews of previous 
papers the new volume contains the Then 
new papers which were presented at Hende 
the Nov. 22 meeting of the society, | ° 
These are automobile bodily injury li- } fice un 
ability rate-making on a_ prospective hance 
basis by J. E. Faust Jr., group and | ° : 
casualty actuary of Nelson & Warren; their ov 
principles and practices in connection writer 
with classification rating systems for 
liability insurance as applied to pri- | fieldma 
vate passenger automobiles by J. M. 

Muir, general manager, Mutual Insur- We « 
ance Rating Bureau; graduation of ex- keep ol 
cess ratio distributions by the method : 
of moments by L. H. Roberts, mathe- regardi 
matician of National Bureau of Casu- compar 
alty Underwriters, and revision of 

rates applicable to a class of property contac’ 
fire insurance by C. O. Shaver, actu- | fy do y 
ary of Nationwide Mutual Fire. 

Back issues of proceedings, except of Buck 
volumes XLII, XLIV, may be had at Al 
$2. 01 

be our con 
Cleveland Adjuster Opens off. O 

A new multiple line adjusting firm, } gervicg 
Companies Adjustment Bureau, has 
opened in Cleveland. Paul E. Poston 4 agents, 
is the manager, and the address is | with jp 
1836 Euclid avenue. 

work ec 
well-qu 

THE OLDEST INSURANCE | dose-b 

COMPANY IN THE WORLD If yo 

@ multi 
offers ¢ 
to cont 
cies in 
office 
operat 
Vania, 
SS FIFTH AVE., NEW YORK | /ttuc 
MANAGING 
GENERAL AGENTS 
Braerton, Simonton, Brown, IN 
Inc. 
740 Gas & Electric Building 
Denver 
Phone Acoma 2-4851 
————— — 
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“May I Have A 
Word With You?” 


Twice each 
year we bring all 
our fieldmen into 
the home office 
for a two-day 
meeting. The first 
day is a general 
educational §ses- 
sion — depart- 
ment heads intro- 
duce new forms, 
problems com- 
mon to many different territories are 
discussed and solutions proposed, pro-| 
motion plans are presented and ex- 
plained. 


The second day is devoted to private | 
meetings between the people from in-| 
dividual branch offices and our com- 
pany executives. At these sessions 
problems peculiar to certain territories 
are ironed out. 





ad, = . 


MR. JONES 


Then one evening there is a banquet 
attended by all fieldmen and home of- | 
fice underwriters. This gives them the | 
chance to get together, and talk over 
their own problems. It gives the under- | 
writer a better understanding of the 
fieldman and his work, and vice versa. 


We are doing everything possible to | 
keep our special agents well-informed 
regarding the insurance business and 
company policy. They are our main/ 
contact with our agents, and have a lot | 
to do with the opinion our agents have 


of Buckeye Union. 


A lot of work is put into this phase of 
our company operation, and it's paying | 
off. Our agents appreciate the fine 
service they receive from our special, 
agents. They express their appreciation 
with increased volume. It makes their 
work easier to have the assistance of a| 
well-qualified company representative | 
clse-by at all times. 


If you are interested in representing | 
a multiple-line, stock organization that 
offers excellent field service, | invite you 
fo contact our superintendent of agen- 
ties in the home office or our branch 
office nearest you. We are currently 
operating in Ohio, Michigan, Pennsyl- 
vania, Indiana, West Virginia and 
Kentucky. 


GF. E. Jones 


PRESIDENT 
BUCKEYE UNION 
INSURANCE COMPANIES 


FIRE — CASUALTY 
Columbus 16, Ohio 
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Convention Dates 





Aug. 10-13, West Virginia Assn. of Insurance 
Agents, annual, Greenbrier hotel, White 
Sulphur Springs. 


Aug. 20-21, Hoosierland Rating Bureau and 
A.B.C. Service Bureau, annual, Marott 
hotel, Indianapolis 


Aug. 20-23, Federation of Insurance Counsel, 
Fairmont hotel, San Francisco 

Aug. 21-23, Louisiana Assn. of Mutual Insur- 
ance Agents, annual, Edgewater Gulf hotel, 
Edgewater Park, Miss. 


Aug. 21-23, Montana Assn. of Insurance 
Agents, annual, Northern hotel, Billings, 
Mont. 


Aug. 21-23, Texas Assn. of Mutual Insurance | 


Hilton hotel, San Antonio. 
Aug. 24-28. Section on insurance negligence 
and compensation law, American Bar Assn., 
Ambassador hotel, Los Angeles. 

Sept. 4-5, Conference of Mutual Casualty 
Companies, sales and agency conference, 
Conrad Hilton hotel, Chicago. 

Sept. 7-9, Pennsylvania Assn. of Insurance 
Agents, annual, Bedford Springs, Pa. 

Sept. 8, Vermont Assn. of Insurance Agents, 
annual, The Lodge, Smugglers Notch, Stowe. 


Agents, annual, 


Sept. 8-9, New Jersey Assn. of Insurance 
Agents, annual, Traymore hotel, Atlantic 
City. 

Scpt. 14-16, Minnesota Assn. of Insurance | 


Agents, annual, Hotel St. Paul, St. Paul. 


Sept. 14-16, Washington Assn. of Insurance 
Agents, annual, Chinook hotel, Yakima. 


Sept. 16-18, Wisconsin Assn. of Insurance 

Agents, annual, Schroeder hotel, Milwaukee. | 
Sept. 16-19, Mutual Loss Managers’ Confer- 
ence, annual, Statler hotel, New York City. 
Sept. 17-19, Michigan Assn. of Insurance 
Agents, annual, Pantlind hotel, Grand 
Rapids. 


Sept. 17-19, Oregon Assn. of Insurance Agents, 
annual, Multnomah hotel, Portland. 

Sept. 
annual, Utah hotel, Salt Lake City. 

Sept. 22-24, International Claim Assn., annual, 
French Lick Springs hotel, French Lick, Ind. 

Sept. 22-25, Assn. of Superintendents of In- 
surance of the Provinces of Canada, 
nual, Empress hotel, Victoria, B. C. 

Oct. 1-3, Society of CPCU annual, Roosevelt 
hotel, New Orleans. 

Oct. 5-8, Conference of Mutual Casualty 
Companies, annual, Chalfonte-Haddon Hall, 
Atlantic City 

Oct. 5-8, National Assn. of Mutual Insurance 
Companies, annual, Chalfonte-Haddon Hall, 
Atlantic City, N. J. 

Oct. 
Practice, Morrison hotel, Chicago. 

Oct. 6-8, National Assn. of Insurance Agents, 
annual, New Orleans 

Oct. 12-15, National Assn. of Casualty & 
Surety Agents and National Assn. of Cas- 
ualty & Surety Executives, Greenbrier hotel, 
White Sulphur Springs, W. Va. 

Oct. 17-18, New Mexico, Insurors, 
LaFonda hotel, Santa Fe. 


Oct. 19-21, Illinois Assn. of Insurance Agents, 


annual, Morrison hotel, Chicago. 
Oct. 19-21, Maryland Assn. of Insurance Agents, 
annual, Emerson hotel, Baltimore. 


| Oct. 19-21, Missouri Assn. of Insurance Agents, 


annual, Coronado hotel, St. Louis. 
Oct. 20-21, Arizona Assn. of Insurance Agents, 
annual, Pioneer hotel, Tucson. 
Oct. 20-21, Insurors of Tennessee, 
Claridge hotel, Memphis. 


Oct. 20-22, Western Underwriters Assn., an- 
nual, Greenbrier hotel, White Sulphur 
Springs, W. Va. 

Oct. 20-22, National Assn. of Mutual Insurance 
Agents, annual, Commodore hotel, New York 
City. 

Oct. 22-24, Kansas Assn. of Independent In- 
surance Agents, annual, Broadview hotel, 
Whichita. 


annual, 


19-20, Utah Assn. of Insurance Agents, 


an- | 


6-7, Conference of Actuaries in Public 


annual, 





Oct. 23-25, Colorado Insurors, annual, Broad- | 


moor hotel, Colorado Springs. 

Oct. 26-28, Missouri Assn. of Farm Mutual 
Insurance companies, annual, Governor ho- 
tel, Jefferson City. 

Oct. 26-28, Ohio Assn. of Insurance Agents. 


annual, Columbus. 

Oct. 27-29, California Assn. of Insurance 
Agents, annual, Sheraton-Palace hotel, San 
Francisco. 


Oct. 27-29, Health Insurance Assn., individual | 


insurance forum, Drake hotel, Chicago. 
Oct. 28-29, Massachusetts Assn. of Insurance 
Agents, annual, Sheraton Plaza hotel, Boston. 
Oct. 28-29, South Carolina Assn. of Insurance 
Agents, annual, Francis Marion hotel, 
Charleston. 
Nov. 6-7. Kansas Assn. of Mutual Insurance 
Companies, Newton. 


Nov. 20, Insurance Federation of New York, | 


annual, Waldorf-Astoria, New York City. 

Nov. 20-21, Conference of Mutual Casualty 
Companies, accounting and statistical, office 
methods, and personnel conferences, Conrad 
Hilton hotel, Chicago 

Nov. 24-26, National Assn. 
Insurers, annual, Hotel 
Miami Beach. 

Dec. 10, Eastern Underwriters Assn., annual, 
Biltmore hotel, New York City. 

Dec. 15-19, National Assn. of Insurance Com- 
missione1s, midwinter, Roosevelt hotel, New 
Orleans. 


Wm. J. Klibanow & Co., a Chicago 
agency, has moved to 110 South Dear- 
born street. 


of Independent 
Fontainebleau, 
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JUST TRY HIM on your next special line. The 
Royal-Globe special representative will be your right 
hand man when you sell inland marine, marine, 
aviation, burglary and glass policies. He is also an 


expert on “package” policies. 
This multiple-threat performer 
on your local Royal-Globe 
mobile production team, the 
special representative, is an- 
other reason we can say 


“TOPS IN EVERY SERVICE” 
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ROYAL INSURANCE COMPANY, LTD. © THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD. 
ROYAL INDEMNITY COMPANY © GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA 
NEWARK INSURANCE COMPANY © AMERICAN AND FOREIGN INSURANCE COMPANY © THE BRITISH & FOREIGN 
MARINE INSURANCE COMPANY LTD. © THAMES & MERSEY MARINE INSURANCE COMPANY. LTD. 
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Marsu & McLENNAN 


INCORPORATED 


Insurance Brokers 
CONSULTING ACTUARIES 
AVERAGE ADJUSTERS 


Chicago New York San Francisco Minneapolis Detroit Los Angeles Boston 


Pittsburgh Seattle St. Louis Indianapolis St. Paul Portland Buffalo Duluth 


Mtlanta New Orleans Tulsa Milwaukee Phoenix Cleveland Norfolk 


Washington Montreal Toronte Vancouver Calgary Havana Caracas London 



































American Agency System company offers... 





Trucking insurance market at 


rates competitive with direct writers 





First agency company 
to offer Fleet Owners’ Comp 
in package of 5 Major coverages 











“ Adequate commission commensurate 


with competitive ratings 


™ Annual or continuous policy with 


monthly payments 


All state and I.C.C. filings made 
by company 


M Fleet rates and retrospective 


ratings on large accounts 


MID-UNION 


INDEMNITY COMPANY 


ELGIN. Illinois 





THROUGH 


MoTror CARRIER 
INSURORS 


111 South Meramec Avenue 
Saint Louis 5, Missouri 


Telephones PArkview 1-8833-34 


SPECIALIZING IN COMPLETE INSURANCE 
FOR THE TRUCKING INDUSTRY 


Keenan Is Sales Head 
For Employers Life 


John J. Keenan has been appointed 
director of agencies for Employers Life 
of America, new affiliate of Employers 
group. He will initiate and develop a 
sales program countrywide. 

Mr. Keenan was with Prudential for 
more than 15 years and was assistant 
agency manager of the Wall street, 
New York, office from 1951 to 1956. 
He then joined Security-Connecticut 
Life as assistant superintendent of 
agencies and was later advanced to 
superintendent and assistant secretary. 


W. Va. Chooses Agents 


For State Insurance 


West Virginia’s state board of in- 
surance awarded insurance contracts 
expiring July 1 to agents during July. 

The board had previously assigned 
state properties to company field men, 
who volunteered to survey all build- 
ings and make recommendations for 
improvements and estimates of insur- 
able value. 

Booklets on each institution with 
specific information were compiled by 
the field men, and the board completed 
schedules for each state building, 
showing present and recommended 
coverage with rates. These schedules 
guide the choice of agents and the 
amounts of coverage to be allotted. 


Five Join Casualty Assn. 


Birmingham Fire & Casualty, Con- 
tinental, Fidelity-Phoenix, Niagara, 
and Royal General of Canada have 
become members of Assn. of Casualty 
& Surety companies. The last four 
named are America Fore Loyalty com- 
panies which were not members of 
the association when the _ groups 
merged. 
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Wife Can't Sue In N. Y, 
For Loss Of Consort 


New York court of appeals has nd 
affirmed, in the case of Kronenbitte | 
against Washburn Wire Co., the ruling : 
that a wife may not sue for damage; | 
for loss of consortium due to persongj 
injuries sustained by her  husbang. 
through the negligence of another. 

The court unanimously held that 
the argument that modern equality 9 
the sexes should allow the wife the 
same right as a husband to sue fo 
loss of consortium overlooked the fagt 
that the latter’s privilege is based op 
outworn theory. It stems from the 
time when a wife was regarded jp 
law as her husband’s chattel and he 
was allowed damages for injury to her 
just as he would have been compen. 
sated for loss or injury of a domestic 
animal. 

The decision rejected a theory up. 
held in the case of Hitaffer agains 
Argonne Co. in the District of Colum. 
bia court of appeals. Association of 
Casualty & Surety Companies, and Na- 
tional Assn. of Independent Insurers, 
both represented by Watters & Dono- 
van, New York City, and American 
Mutual Insurance Alliance, represent- 
ed by Theodore Hetzler Jr., New York 
City, acted as amici curiae in the case 


Hartford Fire Plays Ball 


Hartford Fire’s home office 1958 
insurance league championship soft- 
ball team went to Atlanta for a 
three-game series with the southern 
department team. 

Fourteen home office players made 
the trip, and members of both teams 
were guests at a company dinner at 
the Atlanta Athletic Club at which 
John H. Ledbetter, manager of the 
southern department, was host. 
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Y, Study Shows 70% Of Mutual Casualty Men 
- | Casualties Are Victims Will Hold Conference 
“bitte | Of Law Violators In Chicago, Sept. 4-5 

maga | Seventy per cent of the persons Conference of Mutual Casualty Com- 





JS 
M7, CASUALTY COMPANY 
Sy 


T PAY 14, MINNESOTA 





Tsong] killed or injured in driving accidents panies will hold a sales and agency te oh 

isbang. during the three-day Memorial or conference in Chicago, Sept. 4-5, with a, e o e 

r. | week end were innocent victims of sections devoted to problems of vested D f t 

d al porn who violated traffic laws, a agencies and non-vested agencies. iversi 1ca 10n 
‘lity of | national survey shows. The study was On the first day, Dr. S. Rains Wal- ee ° me ' 

ife the! made by Kemper insurance central lace, research director Life Agency ba alee ° > Pays! 

ue for} automobile safety committee with the Management Assn., will discuss po- . - c<« 

ne fact} cooperation of 43 state police and tentials of the multiple line concept at © 

sed on} highway safety departments. a joint session. The vested agency : ; 

m the} Forty states reported 267 fatal acci- section will hear Otto C. Lee, Harleys- AMMUNITION TO UP Today’s answer to increased income 
Jed in} gents, 219 involving a traffic law ville Mutual, tell how to handle an YOUR SALES CURVE lies in broadening your sales horizon, 
and he} violation. The 174 violating drivers agent or a territory that persistently Aatiee loin Geidaaba eed ceed New—and previously unsold—lines 


bring new prospects ... give you an 


to her | killed or injured in these accidents gives an increasing automobile volume \ . € 
automatic safeguard against increased 


E : thumb for diversification of business. 
mpen- | represented only 29.5% of the total with nothing else. Also for the vested 


: S we ic 

mestic | killed and injured. agencies, a panel will discuss premium besa — sateen - air glenn and present markets. 
Innocent victims numbering 415— finance and installment payments, Automobile... ceveeeseresceeseeeeerenes 45% You'll find plenty of ammunition in 

ry up» } 795% of the total—were killed or with Leonard Kington, Equity Mutual, — ee Lines, incl. oes 30% Anchor s multiple line facilities—-PLUS h 

Against injured in these same accidents. as moderator, and panelists George pea rect ony rere ranaeeraae’ 8% its three — packaged te nl 

‘olum- Even disregarding 58 violating Faunce III, AFCO Time Payments, Ps ia re? rop. Damage............. os — caper s, ae aundry 

ion of | grivers who killed only themselves, Paul H. Darling, Iowa National Mutual, pom —~ se eee tes teeeess a Owner’s and Combination Service 

nd Na- } the 116 other violating drivers killed W- W- Swanton, Chicago National —r es sttirserseseees % Station policy. 


surers, | or injured 415 persons—3.58 innocent Bank, and Norman L. Trebilcock, SEE YOUR ANCHOR MAN FOR HELPFUL ASSISTANCE 
Dono- | victims for each driver killed or in- Badger Mutual; and S. Alexander Bell, 


rerican } jyred. Thus, at least three out of four Midwestern Independent Statistical 
resent- } Wemorial day traffic casualties were S€tvice, will describe how an actuary 
v York innocent victims—either motorists, looks at automobile acquisition costs. 
€ case. | passengers or pedestrians. Bg petty ia bm wn ‘ ve 
E hear tw iscussions: e Vv 
ai Se 267 accidents cover supervision of district managers Service Beyond The Treaty 
1958 jt ann yore rappers ao or field supervisors, with T. P. Gra- 
; om wh causes, ham, M.F.A. Mutual, as moderator, . : . 
Sot. accidents resulted in 281 fatalities and as panelists, Glen Erftenbeck, Na- Intelligent Reinsurance Analysis 
uthern in ot ch pared oe tionwide Mutual, Paul A. Siedenburg, 
oe ents irom Jowa Farm Mutual, and Myron E. FIRE - CASUALTY - TREATY - FACULTATIVE 
- made known causes. Of the remaining 49 Dean, State Farm Mutual; and the 
teams | fatal accidents, 42 were due to a driver other discussion will be on a financing 


ner at | error or defective equipment and 7 plan for new agents, with W. H. Hent- 

which | were classified by reporting officials horn of Rural Mutual, moderator, and \ F A i 

of the | as “cause unknown.” panelists John O. Hutchins of Farm A YG 

t. gency nc. 


Reports confirmed that excessive Bureau of Indiana, Norman Scott of 
speed was the number one killer, Mutual Service Casualty, and Floyd 
causing 106 fatalities—32.1% of al] Desch of Farmers Mutual Automobile. 
fatalities. Alcohol ranked a_ close Speakers at the joint session on the sez 
second. Drunken drivers were involved second day will be Dale C. O’Brien, 
in accidents causing 66 fatalities—20% Public relations consultant, speaking 
of total fatalities. on company communications with 

State reports also showed a materia] agent and public, and Dr. Arnold CHICAGO 6, ILLINOIS - 309 W. JACKSON BLVD. - WABASH 2-7515 
increase in the number of fatal acci- Schneider, Western Michigan Univer- 
dents by drivers failing to yield the ‘ity, on human relations. 
right-of-way and by drivers on the 


wrong side of the road. statistics could be compiled in time 
4 The recent Memorial day week end for use in advance of the Fourth of THE 
was selected as a base for this study July week end, a period comparable 


, because: (1) traffic accident reports to the Memorial day holiday. TRI-STATE GROUP 



































on be evans and requested infor- The report also confirmed for the 

\.mation provided more easily and third successive year that a law viola- : . 

' quickly by state officials; (2) the tion is involved ye nearly nine out of All Multiple Line 
public had been warned repeatedly of 10 fatal traffic accidents. A 1955 study Tri-State Insurance Company | 
the probable number of persons to be made by the Kemper group showed an Farmers and Merchants Insurance Company 
killed on the highways; (3) there was 88% incidence of traffic law violations Midwestern Insurance Company | 
atepresentative cross-section of driver in all fatal accidents and a state-by- t 
types on the highways; (4) weather state Labor day week end survey last Home Office 
conditions were expected to be uniform year showed 87.9% of all fatal acci- Tri-State Insurance Building Tulsa, Oxiahoma 
across the U.S.; and (5)representative dents involving a traffic law violation. 
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| Agent Tells How To 
Produce, Cut Costs 


Edwin Jones, Shreveport agent, re- 
cently wrote in the Louisiana Assn. of 
Mutual Insurance Agents’ news bul- 
letin that solutions for present diffi- 


Here is a simple 
formula for obtaining 


ae) 


Insuranee-to-Value } | culties in the business have been 
, | presented by everyone from senators 
s to shoeblacks. 


He noted that the more business 
companies write, the more money they 
lose. Lagging rate increases and 
broader coverages have presented a 
problem that seems to call for a 
desperate solution—commission cuts. 

“No self respecting agent can like 
this solution,’ Mr. Jones stated, “but 
the question is can we live with it?” 
He suggested that each agent would 
have to make individual adjustments 
| and referred to some successful agents 

who are handling life, and making 

personal delivery of renewals in ac- 

count selling efforts. This is the ans- 

wer for them. The wealth of new busi- 
| ness with present policyholders will 
keep insured on the books and raise 
volume. 

However, he advised agents who 
are already doing this and still have 
a problem making ends meet to reduce 
overhead by two simple steps: 

1. Office procedure: Simplify filing, 
reduce letter writing, and arrange 
desks and files conveniently. Define 
each person’s duties and responsibili- 
ties. Eliminate unnecessary handling 
of files and correspondence. Analyze 
the accounting system and sublet it 
if it is bogging down. Cut telephone, 
entertainment and advertising ex- 
penses. 

2. Customer analysis: Some are un- 
profitable. Money is lost by renewing 
household goods, polio, CPL and simil- 
ar single shot policies. Get more insur- 
ance from the customer or get him off 
the books. Analyze time lost on col- 
lections and eliminate poor paying 
customers. Package at every opportun- 
ity to preserve an account and cut 
overhead. Combine auto operations 
into one typing operation. If the 
customer isn’t a homeowners or CDP 
type, at least use an annual payment 
plan. 

The second part of Mr. Jones’ rec- 
ommendation is to produce more. 

“When you are satisfied that you 
have sold your present client to his 
fullest potential and that he is pro- 
vided with the best coverage for his 
needs, then forget him, at least until 
renewal time,” he suggests. 

By not delivering renewals or even 
telephoning but concentrating instead 
on analyzing and packaging the 
customer’s program, he can _ spend 


REINSURANCE 


Through Intermediaries Only 


FIRE—CASUALTY 





Present a client with a specific figure as to the amount of in- 
surance he should be carrying. It’s far more effective—and 
action-compelling—than reams of general facts and figures on 
underinsurance. 


It is quick and easy to obtain that figure. Simply multiply the 
Square Foot Area by the current local Replacement Cost for 
that type construction. You can determine square foot area 
and type of construction in a matter of moments with a local 
Sanborn Map. 


You do both clients and companies a favor by obtaining 
Insurance-to-Value—and you add materially to 
your average premium per policy! 


SANBORN MAP COMPANY 
Home Office: 629 Fifth Avenue * Pelham, N. Y. 
NEW YORK: 85 John Street 

CHICAGO: 220 So. State Street 

SAN FRANCISCO: 530 Washington Street 








Correspondents of 


Lloyd's, London 


Professional Service 
for your unusual or 


hard-to-place risks. 
H. Wm. SADLER & CO. 


175 W. Jackson Blvd. 
WaAbash 2-7681 


Chicago 4, Ill. 
Cable - Sadlerco 
TWX CG 1659 








Executive Offices 
2105 Hamilton St., Allentown, Pa. 
' HEmiock 5-3541 
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Reinsurance Department 
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Machine Draws Picture 
Of What's Going On 


Service Bureau Corp. a subsidian | 
of International Business Machine. 
has unveiled the new electronic Data. | 
plotter which quickly and accurately | 
reads information from punched cards 
and translates data automatically int | 
either point plotting or line plotting | 
The plotter was designed to ease the | 
task of digesting and interpreting | 
pages of data and columns of figures | 
produced by computers and relate 
card and tape control systems. The | 
line graphs it produces are the most 
common method of presenting inform. 
ation upon which management de¢i- 
sions are based. 


Dataplotter digests and _ illustrates 
automatic data entry on standard IBy 
punched cards which are read with 
the IBM 523. It takes any size paper 
up to 30 x 30 inches. Point plotting 
speed is up to 50 points a minute and 
maximum line plotting speed is 5 
lines per minute. Multiple line graphs 
can be drawn on the same sheet, 


Different width lines can be obtained 
by changing the pen and different 
colors produced by the same process, 
Bar graphs can also be drawn. Up to 
12 different coded symbols are avail- 
able. 


Dataplotter can give management a 
continuing visual picture of its busi- 
ness—on an hour by hour basis if 
desired. Service Bureau Corp., which 
provides data processing by the hour 
or by the job has added the new 
machine to its IBM 704 installation 
at 635 Madison avenue, New York City, 
where it is now being demonstrated. 

A business in any part of the coun- 
try can use the Dataplotter on an 
hourly basis through arrangements 
made with one of the 80 local Service 
Bureau Corp. offices. 








more time in getting new customers 
than in needlessly servicing the old 
ones. This approach, which he has 
used for the past two years, resulted 
in a 22% increase in volume in 1957 
over 1956. 

Though not delivering renewals ex- 
cept on commercial business, he only 
lost two accounts. But he gained many 
new ones. 

Mr. Jones said his formula probably 
was not ideal, but these are not ideal 
times. “Package Them and Forget 
Them” sums up the plan which works 
for him. 

The direct writers have gotten the 
public used to less personal attention, 
he concluded, and the client must 
make an adjustment along with the 
agent and the company. 
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CDP Approved In Ark. 


| For Single Insurer 


LITTLE ROCK—The Arkansas de- 
partment has approved a filing of the 
| comprehensive dwelling policy by 

preferred Risk of Fayetteville, effective 
} Aug. 1 with the understanding that 
Preferred Risk is to withdraw its filing 

if and when Arkansas Inspection & 
| rating Bureau makes a filing of the 
new MIC policy and has it approved. 

The action followed a hearing sev- 
eral weeks ago at which Preferred 
Risk’s CDP filing was contested by the 
rating bureau as a deviation under 
Arkansas’ fire rating law. President 
w. M. Ritter of Preferred Risk argued 
that his company, an Arkansas domes- 
tic, did not want to go to the expense 
of printing homeowner policies A, B 
& C, which the bureau had placed in 
operation for all of its members and 
subscribers on June 15, for the short 
period of time before the new MIC 
policy would make its appearance. The 
bureau contended that Preferred’s 
cDP filing was not complete nor 
standard, that it “modified CDP with 
modified rules,” and that competing 
companies would immediately try to 
file deviations of their own offsetting 
any advantages which Preferred Risk 
might obtain by its filing. 

The approval of the CDP for Pre- 
ferred Risk makes it the only company 
permitted to issue this particular 
package policy in Arkansas. 

In a second order, the department 
accepted notice of the filing of the 
CDP by Southwest Casualty, the 
wholly-owned subsidiary of Preferred 
Risk, purchased by the parent compa- 
ny in 1957. The rating bureau has 
asked that same be set for a hear- 
ing. Mr. Combs reproved W. M. Ritter, 
president of Southwest Casualty, for 
advising agents that the CDP filing 
had been approved for Southwest Cas- 
ualty and to cancel CDP policies and 
binders, saying: 

“We have before us a bulletin which 
you sent out stating that the filing had 
been approved for the Southwest Cas- 
ualty Co. This bulletin should not have 
been sent out until you had official 
approval of the filing, and I request 
you to immediately send out another 
bulletin to your agents to the effect 
that this filing had not been approved 
and cannot be acted upon prior to a 
hearing. Please furnish me a copy of 
such bulletin. 

“Any and all comprehensive dwell- 
ing policies or binders issued in the 
Southwest Casualty Co. must be 
picked up immediately for flat cancel- 
lation,” the order concluded. 


| 
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Hartford Accident Names 
BR. Bourn In Dallas 


B. R. Bourn has been appointed 
assistant superintendent Hartford Ac- 
cident’s bond department at Dallas. 
Before joining Hartford as bond special 
agent in 1956, he was for a number of 
yeats with a general agency as an 
administrator. He will be in charge 
of production and underwriting of 
fidelity and surety business in Dallas. 


New Head For Conn. CPCU 


Donald M. Witmeyer vice-president 
of Security of New Haven was elected 
resident of the Connecticut CPCU 

at the annual meeting in Hart- 
ford. Robert C. Sutherland local agent 
itt Naugatuck and Donald Garlock, as- 
t secretary of Travelers, were 
vice-presidents; Armin J. 
Mueller, assistant secretary of Phoe- 
4x-Connecticut, secretary, and Robert 
". Blakeslee, resident vice-president 
AMerican at Hartford, treasurer. 
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W. Va. Agents Ready 
For Annual Parley 


West Virginia Assn. of Insurance 
Agents’ annual convention at the 
Greenbrier, White Sulphur Springs, 
Aug. 10-12, will be highlighted by 
addresses by Commissioner Pearson 
and former Commissioner Thomas J. 
Gillooly, now with American Life Con- 
vention. 

Bernard J. Daenzer of Wohlreich & 
Anderson, New York City, will speak 
on “Putting Life in Your Agency.” 
He was formerly vice-president of Se- 
curity-Connecticut and is now active 
in both property and life. Eugene F. 
Gallagher, manager of the fire and 
marine department of the Chicago of- 
fice of Standard Accident, will be the 
banquet speaker. 

A film produced by American For- 
eign Insurance Association, describ- 
ing its activities, will be shown. 


Georgia Agents Elect 
Meriwether President 


Georgia Assn. of Insurance Agents 
elected the following officers at the 
annual convention at Savannah: C. A. 
Meriwether of Atlanta, president; Paul 
F. Morrison of Columbus and James 
W. Anderson of Decatur, vice-presi- 
dents, and J. O. Hatch of Savannah, 
state national director. 

Herman Haas of Atlanta received 
the past presidents’ award for volun- 
teer service to insurance. G. Wilson 
Page of Hartwell took the Edgar Dun- 
lap award for outstanding community 
service. 


A. E. Strudwick Co. 
Elects King V-P 


John L. King has been elected vice- 
president of A. E. Strudwick Co., re- 
insurance brokers. Mr. King, formerly 
an account executive for the company, 
at one time was a broker in Lloyd’s 
underwriting room in London. 

Mr. King has been with Strudwick 
since 1957, having previously spent 
two years in Montreal as an insurance 
and reinsurance broker. 


Wide Range Of Bids For 


Jackson City Buildings 

JACKSON, Mich.—The range of of- 
fers of deviating insurers was illus- 
trated here when the city considered 
proposals for insuring municipal build- 
ings against fire and allied hazards 
and received bids ranging from $12,- 
688 to $35,033 from s.x companies. 
Allstate and Michigan Millers Mutu- 
al offered deductibles, with Allstate 
submitting $21,852 for $5,000 deducti- 
ble and $12,688 for $25,000, and Em- 
ployers Mutual Casualty bidding $24,- 
316 for 90% coinsurance contract. 
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MANAGER OF OUR INSURANCE STOCKS DEPARTMENT 


| TO BETTER SERVE OUR NATIONWIDE CONNECTIONS 


JOHN C. LEGG & COMPANY 


MEMBERS NEW YORK STOCK EXCHANGE 


WE ANNOUNCE THAT 


MR. WILLIAM F. GLISS, JR. 


IS NOW ESTABLISHED IN OUR NEW YORK OFFICE 


| 76 BEAVER STREET | 


NEW YORK 
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the Battle Cel Companies 


WOLVERINE’S COMPREHENSIVE 


addition to the usual coverage ‘Wolverine 
(1) business pursuits of the Insured while in the employ of others . 
dwelling, regardless of who performs the work . . . (3) watercraft with any size outboard motor and inboard 
motors up to 60 h.p. . . . (4) libel, slander, false arrest, malicious prosecution and false imprisonment . . . 
(5) newspaper delivery, baby sitting, caddying, lawn care and similar activities undertaken by minors. 
“Wolverine’s’’ CPL Policy provides basic limits of $10,000. Liability and $500. Medical Payments for $10. 
. $8. when endorsed to any Wolverine policy. For further details about this unusual contract write 
or call the Agency-Sales Department. 


fat? 





WOLVERINE INSURANCE COMPANY 


BATTLE CREEK, MICHIGAN 








PERSONAL LIABILITY POLICY. 


@ Will provide your clients with the broadest, most comprehensive Personal Liability coverage available. In 
CPL Policy provides coverage for claims resulting from: 


. . (2) construction of a 1 or 2 family 


WOLVERINE INSURANCE COMPANY 
FEDERAL LIFE AND CASUALTY COMPANY 
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Signs Indicate Social Security Is Turning Sour 


(CONTINUED FROM PAGE 1) 


vious to anyone with enough political 
savvy to get himself elected to Con- 
gress. 


Would Curtail Purchasing Power 


Moreover, the committee members 
could hardly help being impressed by 
Mr. Wood’s point that the probable 
effect of any further increase in social 
security taxes at this time would be to 





curtail further the purchasing power 
of the gainfully employed and thus 
impede recovery from the current 
economic recession. 

There is reason to believe that the 
more thoughtful and responsible mem- 
bers of Congress are glad to be given 
effective arguments against efforts to 
grab votes by backing ill-considered 
social security proposals. In past years, 


DIRECTORY OF KESPONSIBLE 


the pie-in-the-sky appeal of bigger 
and better social security was so strong 
that it was almost impossible to talk 
against. Those who tried to were old 
meanies and tools of the reactionaries. 
Warnings about eventual costs fell 
for the most part on deaf ears. The 
immediate cost increase was so trifling 
that nobody seemed to worry about it. 

But this may be the year when 
enough of the voters can see the 
relation between social security outgo 
and social security cost to understand 
that the member of Congress who 
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JOHN H. HUNT & CO., INC. 
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Insurance Adjusters 
All Lines 
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IOWA-ILLINOIS 





E. S. GARD & CO. 


Adjusters 
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ILLINOIS-IOWA CLAIM SERVICE 
Winter & O’Toole 
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J. R. McGowan, Pres. 
THOMAS T. NORTH, INC. 
Adjusters All Lines 
Phone HArrison 7-3230 
175 W. Jackson Blvd., Chicago 4 











ASSOCIATED CLAIM SERVICE, INC. 
John S. Tasch, President 
ADJUSTERS 
For the Companies and Self- 
Insurers only 
222 W. Adams Street Phone DE 2-5456 


KENTUCKY 





McGUIRE ADJUSTMENT CO. 
REPUBLIC BLDG. LOUISVILLE 2, KY. 
Staffed by experienced personnel for prompt and 
courteous service in adjusting Casualty, Fire and 
allied lines of insurance claims, within radius 
of 75 miles. 
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LIVINGSTONE 
ADJUSTMENT SERVICE 
619 E. Capitol Ave., Springfield, Illinois 
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Covering Central and Southern Illinois 
All Lines of Fire & Casualty 
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Multiple Line Adjusters 
321 North 5th Street Las Vegas, Nev. 
Servicing 
Beatty and Pioche, Nevada 
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WORK means SERVICE 
Ralph A. Work, Inc. 
General Adjusters for the Companies 


17 John St., New York 38 WO 2-1810 
24-HOUR SERVICE - Residence Phone RA 9-2966 











O. R. BALL, INC. 


Fire - Inland Marine 


Allied Lines 
1544 Hanna Building 
Cleveland 15, Ohio 
Phone SUperior 1-7850 
Night Phones: MOntrose 3-7664 
Florida 1-5095 











Suite 410 - 83 So. High St. 
Phone CApital 8-2447 
Columbus 15, Ohio 
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Cohan Insurance Adjustment Co. 
Phil W. Cohan Tom L. Stinchcomb 
Auto - Casualty - Fire - Inland Marine 
Cargo - Yacht and Aircraft Surveyors 
713 —- 4“ , Cleveland 14 


el. -4840 
Night Phones—AC 1-8178 & BE 4-5792 








LOVELL-PASCOE, INC. 
ADJUSTERS & SURVEYORS 
816 Brieside Cleveland 14, Ohio 
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Canton Branch: 
820 Peoples Merchants Bank Bldg. 
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Elyria Branch: 313 Elyria Block 
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C. R. WACKENHUTH AND SON 


ADJUSTERS FOR THE 
COMPANIES—ALL LINES 
301 Mid-Continent Bidg. 
Tulsa, Oklahoma 
Phones LU 2-5460 
GI 7-3850 











H. BRUCE WELCH & ASSOC. 


Multiple Line Adjusters and Investigators 
536 So. West 29th Street 
Oklahoma City 9, Oklahoma 
MElrose 4-1408-09-00 
H. Bruce Welch, Manager 
S. M. D. Clark, Fire Manager 
Bill Pruegert & Jess Horn, Casualty Adjusters 
Servicing a 200 mile radius. 
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INSOBANCE ABJUSTEAS 


428 So. Main, Salt Lake City, Utah 
First Security Bank Bidg., Pocatello, Idaho 
258 W. Broadway, Idaho Falls, Idaho 
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CHICAGO SUBURBAN 
CLAIMS SERVICE 
Adjusters 
STate 2-4803 


100 N. La Salle St. Chicago 2, Ill. 











D. J. SCOTT & SON 
302 Home Savings & Loan Bldg. 
Youngstown 3, Ohio 
Phone Riverside 6-4661 
Night: SKyline 8-5425 and SKyline 8-3978 
FIRE & ALLIED LINES 
36 Years Experience 24 Hour Service 








ADAMSON, LTD. 


Established 1894 


Fire - Inland Marine - Casuaity 
and AUTO ADJUSTERS 
10 Lines to serve you. 

Our cars are equipped with radio 
for fast cient service. 
Phone: EMpire 3-6223 


9 Wellington St., East Toronto 1 











August |, 19% 


votes for more lavish social secur; 
benefits is not Santa Claus but mop 
of a razzle-dazzle artist who tries 4 
keep you so preoccupied with what hy} 
is giving you that you don’t see pid 
he’s taking away a lot more than },y 
gives. i 

It’s particularly important, of course | 
that this be understood in connection 
with disability benefit schemes tha’ 
are popping up as social security| 
amendments. They have tremendoy; | 
demagogic appeal, because everyon | 
is interested in health and the cost | 
medical and hospital care. 


National Fire Promotes 
Mulligan At Chicago 


John J. Mulligan has been appointed 
assistant manager of the  westem 
department production staff of Nation. 
al Fire. He will be assisted by field 
manager Carl G. Schaefer of Spring. 
field. 

Mr. Mulligan will continue to handle 
Chicago and Cook county and in ad. 
dition assumes supervision of Illinois 
for fire, marine, and multiple peril 
operations of the Continental-Nationa] 
group 

Prior to joining National Fire jn 
1947, Mr. Mulligan was with the West- 
ern Actuarial Bureau and the Cook 
County Inspection Bureau. With Na- 
tional, he has traveled in Michigan, 
Kentucky, and Minnesota. 

Mr. Schaefer has_- been _ with 
National since 1925, first in Chicago 
and then from 1939 to 1952 in Wis- 
consin. In 1952 he was appointed 
state agent of south central Illinois 
and in 1957 was made manager of the 
south central Illinois territory. 

The Louisiana house killed a bill 
which would have required A&S in- 
surers in cases of pre-existing condi- 
tions not disclosed by the policyhold- 
er, to pay the policyholder if he were 
not disabled, ill, or sick to the extent 
that on the effective date of the policy 
he couldn’t perform his ordinary tasks 
or duties. 








When your client 
wants to know 
“Why?” 


HEN YOU RECOMMEND an appraisal 


to an industrial, commercial or 
institutional property client, give him a 
copy of our brochure, “Appraisal Pro- 
cedure.” It will answer the many and 
frequent questions about the need for 
authoritative appraisals to establish in- 
surable values . . . assure compliance 
with co-insurance clauses, provide proof 
of loss . . . keep valuations up to date 
with current replacement costs. 

Many brokers and agents find “Ap- 
praisal Procedure” very useful, also 
our booklet, “What The Businessman 
Should Know About Fire Insurance” 
(100 pages of valuable information). A 
supply of both publications is yours 
without cost or obligation. Write 
Dept. NU 


THE LLOYD-THOMAS co. 
Recognized Appraisal Authorities 
4411 Ravenswood Ave., Chicago 40, Ill. 
Offices Coast to Coast. 

First for Factual Appraisals Since 1910 
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N.Y. Cracks Down On “Filing,” “Fronting” Practice Information Office 


(CONTINUED FROM PAGE 1) 


in the state in which the motor carrier 
js domiciled. There is the additional 
requirement that the insurer must ac- 
cept service of process in states where 
it is not licensed and where the motor 
carrier operates. 

Under the old rule, the practice 
grew up of an insurer certifying that 
the motor carrier was insured, but not 
actually issuing a policy. This “fil- 
ing’ was done at a fee of 5% of the 
premium, but premiums were not 
charged for certain states because 
there was no insurance—only the cer- 
tification. 

A motor carrier that has a pick up 
and delivery in New York has to meet 
the requirements of the New York law 
governing motor carriers, including 
the requirement that it be insured in 
acompany licensed in New York. 

Such filing aided the non-admitted 
insurer, but did not really provide in- 





Misrepresentation Nub 
Of Underinsurance Case 


(CONTINUED FROM PAGE 12) 


president had increased the amount 
of the specific policy from time to 
time prior to the fire, and the court 
conceded that while this might indi- 
cate his understanding that he did not 
have a blanket policy, it did not 
touch upon the argument of misrepre- 
sentation. 


Other Assertions Made 


Pennsylvania Lumbermens also as- 
serted that Anchor was seeking to 
vary the terms of a written contract 
by introducing verbal evidence in con- 
tradiction. The court, however, said 
that it did not construe the contro- 
versy in that light. It reiterated the 
issue of misrepresentation and added 
an observation that the lumber com- 
pany was also seeking recovery by 
reason of the alleged additional fail- 
ure of the insurer to live up to and 
demonstrate its advertised special 
qualifications to provide coverage for 
the specific needs of lumber dealers. 

The court said that whether An- 
chor indeed suffered from such a lack 


, of performance and whether it relied 


upon the advertising were not ques- 
tions appropriate for disposition on 
the motion. The court was satisfied, 
however, that Anchor’s cause as 
pleaded was not based upon an at- 
tempt to alter, amend or otherwise 
change the terms of a written con- 
tract. The court further stated that 
when all relevant testimony has been 
taken, it will be for the trial judge to 
deal with all motions, including re- 
quests to charge. The outcome of the 
case depends on factual issues not 
capable of resolution on the present 
motion, the court concluded, and de- 
nied the insurer’s action for judgment 
but without prejudice to the renewal 
thereof at trial. 

Sidney J. Loeb of Prince & Loeb, 
New York City, appeared for Anchor 
Lumber, and James M. Hughes of 
Bigham, Englar, Jones & Houston, 
New York City, for Pennsylvania 
Lumbermens. 
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surance. The filing company then se- 
cured an indemnification agreement 
from the actual insurer. In some 
cases the filing company required a 
deposit from such insurer. 

Fronting is done principally because 
insured wants a reduced rate which 
he cannot get from a licensed insurer. 
He buys his insurance in a non- 
admitted company, then finds he has 
to file evidence of insurance. At this 
point he selects a licensed company 
and gets a policy. The fronting com- 
pany secures an_ indemnification 
agreement from the non-admitted in- 
surer—and charges a fee, perhaps 5% 
of the premium that is being paid by 
insured. 

A New York bus line that self in- 
sures must maintain deposits with the 
state to guarantee the proper func- 
tioning of its self insurance plan. To 
reduce this deposit to a minimum the 
bus line buys excess coverage in Lon- 
don. The public service commission 
cannot recognize London Lloyds in 
New York, so the bus line gets a 
licensed insurer to certify that in- 
sured has coverage. The licensed com- 
pany then gets an indemnification 
agreement and collects a premium. 
Or, the licensed insurer may issue a 
bond. 


For Price Concession Purposes 


Almost invariably, fronting is. for 
price concession purposes. The pre- 
mium is based on judgment. The 
New York department has no control 
over the rate. The insurer does not 
have to file the rate. If the licensed 
insurer reinsures, it has to charge a 
file rate. 

The effect of the New York depart- 
ment orders is to require non-admit- 
ted insurers to do what the depart- 
ment requires licensed companies to 
do. 

However, licensed insurers can is- 
sue coverage and reinsure with the 
non-admitted insurer, even up _ to 
100%, though it must be at an ap- 
proved rate. This is being done by at 
least some of the companies that have 
been active in the field. 


General Adjustment Bureau 
Shifts Men In Southwest 


General Adjustment Bureau has ap- 
pointed Harry W. Waterman general 
adjuster in Tulsa. He has been with 
the company 33 years, serving as man- 
ager at Jonesboro and Fort Smith, 
Ark., before being made manager at 
Tulsa in 1945. 

J. R. Clanton has been named man- 
ager at Tulsa to succeed Mr. Water- 
man. He began with the bureau in 
1945 at McAlester and was named 
manager at Miami, Okla., in 1952. 

H. A. Hylton has been appointed 
manager to succeed Mr. Clanton at 
Miami. He has been there with the 
bureau since 1948. 

R. F. Harris, who has been with the 
company since 1946, has been named 
manager at Fort Smith, Ark. He was 
manager at Hugo, Okla., from 1948 to 
1951 and at Shawnee, Okla., until the 
present. 

Carl Billingsley, with the bureau at 
Fort Smith since 1944 and as manager 
since 1950, has taken a leave of ab- 
sence for reasons of ill health. 

Thomas A. Manor has been pro- 
moted to manager at Shawnee to 
succeed Mr. Harris. He has been with 
the bureau since 1950, and has been a 
staff adjuster at Shawnee since 1951, 


Set Up In Georgia 

Southern Insurance Information 
Bureau has been established at At- 
lanta by a group of Georgia insurance 
executives. Purpose is to disseminate 
information on the part played by the 
insurance business in the economy of 
the country and give the public a bet- 
ter understanding of the problems of 
the business. 

The plan is to have a full time 
executive director. Activities will in- 
clude a speakers bureau, a public re- 
lations program, and a traffic safety 
promotion. 

Incorporators are Rutherford ‘L. El- 
lis, chairman, and Walter B. Elcock 
Jr., president of Southern General; 
Parks Huntt and Langdon Quin Jr. of 
Standard National; D. D. Dominey and 
J. Austin Dilbeck of Georgia Casualty 
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Worcester Mutual 
Advances Kidston 


Worcester Mutual Fire has promoted 
Arthur L. Kidston to assistant treas- 
urer. Mr. Kidston formerly held the 
title of statistics manager. 

He joined Worcester Mutual in 1946 
as supervisor of the tabulating depart- 
ment. Previously he held a similar 
position at Reed-Prentice Corp. of 
Worcester. 








& Surety; Stanley B. Ashley and 
Charles V. Parham of American Se- 
curity; Roy S. Thompson Jr. and J. L. 
Pressley of American Southern; W. G. 
Stephens Jr. and William Rohner of 
National Automobile; George A. Sanc- 
ken Jr. of First of Georgia F.&C. of 
Augusta, and Armand D. Wells of At- 
lantic Mutual Fire of Savannah. 
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GENERAL INSURANCE AGENCY 
FOR SALE 


Volume $175,000. Ideal Location. South- 
east Los Angeles Area. Modern Equip. 
Est. 1948. Reply to Box B-58, c/o The 
National Underwriter Co., 175 W. Jack- 
son Blvd., Chicago 4, Ill. 








WANTED KENTUCKY FIELDMAN 


Fine opportunity for an ambitious man with in- 
surance background and proven sales ability to 
service Louisville area. Excellent future with 
multiple-line stock company known nationally 
for its rapid growth and sound underwriting. 
Salary commensurate with experience and abil- 
ity. Write Box B-61, c/o The National Under- 
writer Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








OFFICE MANAGER WANTED 

Man, for growing agency Calumet area, with 
good technical knowledge of insurance and 
office procedures to supervise capable clerical 
staff. Salary open, excellent employee benefits 
including non-contributory pension plan. Replies 
confidential. Reply to Box B-64, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 


INSURANCE OFFICE MANAGER 
Agency, NW Section, Detroit, Michigan, well 
established with 33 years of successful opera- 
tion has immediate opening for man with fire 
and casualty underwriting background plus 
ability to promote sales and to direct and or- 
ganize. Position offers excellent opportunities. 
Please write giving full particulars regarding 
background and salary requirements. All replies 
held confidential. Box B-59, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 








COMMERCIAL FIRE UNDERWRITER 


Excellent growth opportunity with division office 
of a national casualty company expanding into 
commercial fire field. Five years of minimum 
specific fire underwriting experience required. 
Ability to activate entire program including de- 
partmental training and sales coordination essen- 
tial. Age to 40. Relocate: Carolinas. Salary 
open. Send complete résumé in confidence. Ad- 
dress replies to: Personnel Manager, Allstate 
Ins. Co., 222 S$. Church St., Charlotte, N. C. 











EXCELLENT OPPORTUNITY 

for young man under 28 with at least two years 
Casualty Undcrwriter experience interested in 
future to work in Chicago Branch of large mul- 
tiple casualty group. Excellent training and 
Company Bencfits. Permanent and secure future. 
Reply Box B-71, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 


FIRE-INLAND MARINE LOSS DEPARTMENT 
Multiple Line Insurance Company in Baltimore, 
Maryland wants men with minimum of 3 years 
of adjusting experience in Field. State age, ex- 
perience and salary desired. Reply Box B-72, 
c/o The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 











WANTED 
Adjuster experienced in handling claims in fire 
and allied lines fields to work in Fort Worth and 
surrounding area. Excellent opportunity for com- 
petent man. Submit particulars to: 
W. R. Thompson, Jr. 
The Millers Mutual Fire Insurance Company 


COMPANY WANTED 
General Agency needs a Workmen's Compensa- 
tion Company for Minnesota and a General 
Liability carrier for both North Dakota and 
Minnesota. We are also interested in represent- 
ing a substandard auto company for these two 
states. Well qualified—Well staffed. Write Box 











An Established General Insurance Agency lo- 
cated in Western Nebraska. Representing only 
Stock Companies with a premium income of 
$60,000 per year. Sale Price is $15,000.00. Address 
Box B-76, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, If. 


of Texas B-74, c/o The National Underwriter Co., 175 
900 Monroe Street Fort Worth, Texas W. Jackson Blvd., Chicago 4, Ill. 
FOR SALE AGENCY OR COMPANY 


POSITION WANTED 
Want to buy local agency or substantial interest. 
Also interested in responsible company position. 
Age 36, married, Business Administration and 
Law Degrees, six years field and Home Office 
claim experience, four years local agency. Address 
Box B-77, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Il. 








CASUALTY UNDERWRITER 


Midwest Multiple Line Company wants Senior 
Underwriter. Under 35 with 5 years experience 
in general casualty lines. Good salary and em- 
ployee benefits. Write Box B-79, c/o The Na- 
tional Underwriter Co., 175 W. Jackson Bivd., 
Chicago 4, Ill. 


IOWA AND MISSOURI Speciai Agent 


Mutual American Agency Company developing 
Iowa and Missouri needs multiple-line special to 
help agents on industrial accounts. Must have 
proven selling background. A rare opportunity for 
the right man. Write giving all necessary infor- 
mation. Replies will be held in strict confidence; 
Box B-80, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Il. 








“THE HOME OF INSURANCE” 


The above letters in square-cut aluminum (15" 
high), used, are FOR SALE. Will add to the 
individualized distinctive appearance of your 
exterior office. Write Box B-81, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 








ADJUSTER WANTED 


EXPERIENCED IN FIRE AND AL- 
LIED LINES. R. BEACH MOTT & 
COMPANY, P. O. BOX 6367, 








HOUSTON, TEXAS. 
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Editorial Comment 


Too Much Honey For Busy Bees 


Naturalists tell us that bees often 
drown in the honey they collect. No- 
body has brought any honey—literally 
or figuratively—into the typical local 
agency of late. But there is a rich 
store of other material in many agency 
supply rooms which would give any 
forlorn producer, thinking of ending it 
all, an easy out. He could dive into 
the teeming treasure of sales promo- 
tion folders and drown in a sea of col- 
ored paper. 

Consider the agency which repre- 
sents a half dozen of the larger com- 
panies. Each company has an adver- 
tising manager who has several as- 
sistants. They are constantly develop- 
ing new sales pieces with the help of 
underwriters and other technicians. 
The advertising men may make rough 
sketches of an idea and then call in 
their ad agency representative who 
has his art staff and writers prepare 
a layout and preliminary copy for dis- 
cussion and approval. After several 
conferences and much use of blue pen- 
cils by various personages, sometimes 
including top executives, the project 
moves into the finished art and final 
copy stage. 

At this point, think of the expense 
in terms of time spent by all the com- 
pany people and the advertising agen- 
cy men in developing a single promo- 
tion piece. 

The job then goes to the printer and 
comes whisking off the color presses 
in two to four attractive shades—at 
fancy prices. Samples are sent 
to agents or transmitted through 


branches or field men—another ex- 
pense—and then orders roll in, the 
pieces are packaged and sent off. 

Multiplying this expense by six 
companies and then multiplying that 
by hundreds of sales pieces provides 
some idea of the cost of the material 
—which, unfortunately, often resposes 
in cobwebbed array on _ agency 
shelves. 

It is sometimes on the shelf rather 
than in the mail to prospects because 
the agent suffers from an embarass- 
ment of riches. He has more choices 
than a sultan. 

Duplication of effort by the compa- 
nies leads to perplexity for the agent. 
It’s easy to say he should sit down 
and cull the best promotion pieces and 
use them. But he can’t sit comfortably 
with direct writers crawling up his 
back and irate customers, whose auto 
business the companies won’t accept, 
hanging on his lapels. 

Perhaps if companies concentrated 
on packaging their sales promotion pro- 
grams and, through their field men, 
helping the agent schedule his mail- 
ings on a basis sensible for him, they 
could eliminate a lot of wasted time 
and expense. 

Then they would be competing for 
the agent’s favor on the basis of the 
best programs—not on the basis of 
who can fill his back room with the 
biggest variety of multi-colored fold- 
ers. The companies are always advis- 
ing agents to package their coverage 
programs. Why not package their 
sales programs?—J.N.C. 











Personals 


Harold L. Bredberg, who heads 
Bredberg Reports of Chicago and is 
one of the most active organization 
men in Chicago insurance circles, was 
a victim of a weird hoax—an adver- 
tisement placed without his knowledge 
in a leading Chicago newspaper an- 
nouncing that his business was for 
sale. Mr. Bredberg received a number 
of phone calls asking about this, and 
it took some time for him to realize 
that there actually had been an adver- 
tisement of this kind. Bredberg Re- 
ports, which has been operating for 
five years, is not for sale and the ad- 
vertisement to the contrary was in- 
serted in the paper without Mr. Bred- 
berg’s knowledge or authorization. He 
is offering a reward for discovery of 
the person who placed the ad. 


F, F. Ludolph, secretary of San An- 
tonio Insurance Exchange, leaves Aug. 
11 for his second visit to Europe. He 
will fly to the Scandinavian countries, 
and then tour France, Spain and Portu- 
gal by automobile, returing via the 
Queen Mary Oct. 1. 


L, L. Tracy, vice-president of Bank- 
ers L. & C., scored a hole in one at 
Barrington Hills country club near 
Chicago during a tournament match 
but found that it did not help him to 
retain his club championship, which he 
lost 3 and 2. Mr, Tracy’s ace was the 


first scored at Barrington Hills since 
1952. 


A. J. Cervantes, of the Cervantes- 
Cobb-Walsh agency of St. Louis, has 
been appointed finance chairman of 
the Missouri Insurance Industry for 
the United Nations. 


Edward D. Sirois, secretary of Mu- 
tual Fire Insurance Assn. of New 
England, is recuperating from illness 
in Bon Secours Hospital, Methuen, 
Mass. He will be there for several 
weeks. 








Deaths 


JACOB L. FOX, 68, chairman of 
North American Accident of Chicago, 
died of a heart attack. A chicago attor- 
ney for 44 years, he had been active 
earlier the day of his death at his of- 
fice. He later left on a business trip to 
Hamilton, O., and died suddenly at 
Cincinnati. Mr. Fox became counsel in 
1921 to the late Alfred E. Forrest Sr., 
president and founder of North Amer- 
ican Accident, and was named a di- 
rector in 1935. On the death of Alfred 
E. Forrest Jr. in 1955, he served as 
counsel for the Forrest family and was 
named executor of Mr. Forrest’s es- 
tate. The same year Mr. Fox was 
elected chairman of the company. A 
partner in the law firm of Brown, Fox, 
Blumberg & Markheim and its pred- 
ecessors since 1913, he was a member 
of the Chicago, Illinois and American 


Bar associations and specialized in in- 
surance and banking law and con- 
tributed numerous articles to legal 
journals. 


CHARLES M. PURMORT, 87, re- 
tired president of Central Mutual of 
Van Wert, O., and a member of the 
famous family dynasty of that com- 
pany, died recently. Joining the com- 
pany, then called Central Manufac- 
turers Mutual, in 1892 as a bookkeep- 
er, Mr. Purmort worked his way 
through many positions, succeeding his 
brother, the late C. A. L. Purmort, as 
president in 1932. On his retirement 
in 1939 he was succeeded by his neph- 
ew, L. G. Purmort, the present pres- 
ident. Known as “Uncle Charlie” to 
Central Mutual people, C. M. Purmort 
continued as a director for many years 
after his retirement and seldom missed 
a home office field meeting. His son, 
Cc. M. Purmort Jr., is assistant secre- 
tary of the company. 


LESLIE J. HAEFNER, 66, vice- 
president for marine operations of 
Fireman’s Fund, died of a heart attack 
in San Francisco. He retired last year 
after 50 years with the company. 


HERBERT H. HOPKINS, 58, super- 
intendent of payroll audit for Fire- 
man’s Fund, died of a heart attack. He 
had been with the Fund for 29 years. 


CARL F. NICHOLS, 80 retired local 
agent at Farmer City, Ill., for 36 years, 
died in a Peoria hospital. 


JESSE WEIL, 75, president and a 
founder of the Bradshaw & Weil agen- 
cy of Paducah, Ky., died in Chicago 
after an illness of two weeks. Brad- 
shaw & Weil was founded in 1914. Mr. 
Weil was a member of one of the 
oldest families in Paducah. 


JOHN KREMER, 85, retired vice- 
president of North America, died at 
Harrisburg, Pa. He was with the com- 
pany for 33 years and vice-president 
from 1929 until his retirement in 1943. 


THEODORE S. MILLER JR., 65, as- 
sistant to the president of Joseph M. 
Byrne agency, Newark, died of a heart 
attack in the hospital there. 


Stocks 


By H. W. Cornelius, Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, July 29, 1958 
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and a $125,000 insurance premium in 
chicago, and savings and loan asso- 
cations in Maryland, and in Idaho. 
one of International’s coverages was 
on deposits of these organizations. 

Stewart Hopps is notorious in in- 
surance circles. His name is anathema 
to many in the business who recall 
the cases of the Rhode Island, the Lou- 
isville F.&M., the Inland Empire, and 
companies in Alabama, Arizona, South 
Dakota, Texas and Indiana. It has 
almost invariably been stated by Mr. 
Hopps that he was not connected with 
the operations of those companies. 


| Mrs. Martin’s Testimony 


Mrs. Martin was employed by Atlas 
Ins. Co. of Alabama and Craftsman 
Underwriters of Birmingham, and aft- 
ter the insurer went into receivership, 
went to San Francisco and signed pol- 
ies. The policies were stamped to 
the effect that they were reinsured in 
the West Indische of Morocco. Under 
questioning, Mrs. Martin identified the 


| signature of E. S. Van Galder listed as 


“administrator” of International Guar- 
anty, as the handwriting of Robert F. 
Hopps. She said it had been suggested 
at one time that those signing the 


‘Iname of E. S. Van Galder should at- 
‘\tempt to make the signatures more 


uiform, and admitted that once on 
the orders of Stewart Hopps in Phoe- 
nix she herself signed the Van Galder 
name. 

Mrs. Martin testified to being sent 
to Carson City, Nev., to open an of- 
fice for Sierra Underwriters and Mort- 
gage Co. of America—organizations 
that lasted only until Commissioner 
Hammel issued a cease and desist or- 
der when he found that Sierra Un- 
derwriters was receiving applications 
fom other states. The policies were 
in International Guaranty, 


contention of J. W. Ehrlich, San Fran- 
cisco attorney, that the company was 
not writing any such business. 


Took Dictation From Hopps 


Mrs, Martin testified that she took 
dictation from Stewart Hopps in his 
offices in San Francisco, typed on a 


 ,etterhead of J. W. Ehrlich and sent 
Yetters over to Mr. Ehrlich for his sig- 


nature, 

When the Carson City office was 
closed, Mrs. Martin said she packed 
the records and went to Silver Spring, 
Md, and sent out announcements to 
agents and brokers saying that West 
Indische and International Guaranty 
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Allege Hopps Headed Tangier Insurer 


(CONTINUED FROM PAGE 1) 


policies would thereafter be serviced 
from Silver Spring. 

Mr. Oppenheim, appearing under 
subpoena, operated under contract 
with Stewart Hopps as Nationwide 
Underwriters of Phoenix, later West 
Indische, and later Anglo-Canadian 
Underwriters. He accused Mr. Hopps 
of operating those companies and later 
operating International Guaranty, but 
said he disassociated himself from the 
organization before knowing that West 
Indische had been “reinsured” by In- 
ternational Guaranty. 

He said he acted as general agent 
although all premiums were deposited 
in a local bank under the name of 
Nationwide Underwriters, but he had 
no control over that account. The with- 
drawals were made out of San Fran- 
cisco, and Mr. Oppenheim accused the 
San Francisco office of withdrawing 
funds having nothing to do with the 
Phoenix office. He accused Mr. Hopps 
and his associates of withdrawing 
funds from the premium account for 
personal expenses, for traveling, etc., 
and remarked that his own compensa- 
tions came from San Francisco. 
Prompts Further Questioning 

Mr. Oppenheim’s testimony 
prompted Edward Fleishell, attorney 
for Robert Hopps and other employes, 
to demand that Mr. Oppenheim remain 
for further questioning this week and 
that documents presented to the insur- 
ance department by Mr. Oppenheim be 
brought in. The attorney general said 
there are more than 10,000 such doc- 
uments, but they will be brought in 
anyway. 

The testimony of Mr. Oppenheim 
and the controversy over the docu- 
ments postponed action on further 
questioning of Robert Hopps, Robert 
Gotz, Mrs. Ida Stromback, all of whom 
have refused to testify, and some of 
whom have been cited for contempt 
for refusing to answer questions. 


Bill Aims At Cover 
Of Savings Deposits 


WASHINGTON—After two days of 
hearings on the bill by Sen. Beall of 
Maryland to prohibit savings and loan 
associations from advertising that 
their deposits are insured, unless the 
“insurance” is provided by a federal 
government agency, the Senate bank- 
ing subcommittee on housing ad- 
journed. 

Rep. James Roosevelt of California 
testified against the measure. It was 
brought out that he is receiving $6,- 
000 a year as chairman of Family 
Savings & Loan Assn. of Silver Spring, 
Md., which advertises its deposits as 
being insured. He has held the post six 
weeks. Testimony indicated Family 
S. & L. is insured by American Savings 
& Loan Indemnity of Panama, said to 
have a Delaware charter. 

Carl Burke of Boise Savings & 
Loan League of Boise, Ia., testified 
that his organization had tried to get 
federal insurance on deposits but was 
turned down on a technicality. The 
company, he said, finally secured cov- 
erage in International Guaranty & In- 
surance of Tangier, Morocco, present- 
ly in difficulties in California. 


Johns & Co. Opens Miami Office 

Johns & Co., Florida adjusters, have 
opened their 12th office. Located in 
Miami, it will be under the manage- 
ment of Donald L. Johns, a partner. 
The address is 1150 Southwest lst 
street. 


Cochran To Head 
Reinsurance Corp. 


William W. Cochran has been elect- 
ed president of Reinsurance Corp. of 
New York to suc- 
ceed Robert G. 
Clarke, who is re- 
tiring under the 
company pension 
plan. Mr. Clarke 
will continue as a 
director and ad- 
visor to the exec- 
utive committee. 

Mr. Cochran 
was with Domin- 
ick & Dominick, 
New York invest- 
ment firm, for 
nine years. He later joined American 
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where his responsibilities included 
investments, underwriting and produc- 
tion. In 1950 he joined Reinsurance 
Corp. as vice-president and has been 
executive vice-president since 1954. 


Zurich Appoints Huey 
Grand Rapids Manager 


Zurich has appointed Warren B. 
Huey manager at Grand Rapids. He 
succeeds Donald M. Reed who has re- 
signed at his own request. Mr. Huey 
has eight year’s experience in claims 
and production, most recently as agen- 
cy superintendent for Aetna Casualty 
in Grand Rapids. 

Mr. Reed joined Zurich at Pitts- 
burgh in 1949, left briefly to join 
an agency in 1956, but returned as 
Pittsburgh field representative in 1957 
and became Grand Rapids manager 
three months ago. 
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R EINSURANCE, TOO, through its basic service to the insurance 
industry, contributes to the stability of man’s business and property. 


GENERAL REINSURANCE 
CORPORATION 


Largest American multiple line market dealing exclusively in Reinsurance 
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